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Eaton’s Chronology 
Many are Called 
Marmon Memories 
Harroun’s Bumper 


By 
Chris Sinsabaugh 


N THE WAY of a celebration of 

its 25th anniversary, the Eaton 
Mfg. Co., of Cleveland, one of the 
biggest makers of replacement 
parts in the country, has put out 
for private circulation what it 
calls “A Chronicle of the Automo- 
tive Industry in America.” 

This columnist always has been 
a bug on historical data pertain- 
ing to this great business which 
furnishes bread and butter to 
millions of American people, so 
ve feels competent to pass judg- 
ment on.Eaton’s contribution to 
facts and figures pertaining to 
the industry. In his opinion, this 
book shoula be in every public 
library in the country. No editor 
is named, but this writer suspects 
Morgan Fenley must have had a 
lot to do with it. If that be true, 
here’s a Winchell orchid for him. 


A FEATURE of the book is the 
listing of the names of the various 
makes of cars and trucks from 
1892 through '36. That list makes 
one appreciate that “many are 
called but few are chosen.” Take 
the well-knit industry as of today 
with 21 companies making 24 
makes of passenger cars and 22 
makes of trucks, with only 15 
companies making these com- 
mercial vehicles, and compare it 

th Eaton’s roll call and the 
t_ortality over the years comes to 
you at a glance. Eaton gives us 
’ * names of 1,501 cars and trucks 

hich have come into the marke 
Ince 1892. Only 46 remain. 
a * * 

IN THE year-by-year chronol- 
ogy, which is an outstanding fea- 

ire of the Eaton brochure, is listed 
the makes introduced each year. 
Apparently the editor couldn’t get 
birthday dates for all his 1,501 
for a count discloses only 1,032 
blessed events in this section. But 
that’s neither here nor there, for 
Eaton officially dates the appear- 
ance of the 1,032. And at the same 
time it gives a line on births each 
year. The bulk of ‘the com- 
panies came into the picture be- 
tween 1897 and 1916. Prior to ’97 
nly experimental jobs like Dur- 
yea, Haynes and Apperson were 
running, but in ’97 six makes are 
named as going concerns that 
year. Up to 1916, 803 had debuted; 
from then on to the present, 103. 
Tops came in 07 when 94 new 
makes were introduced, In ’33, ’34, 
’85 and '36 only one new make a 


= year was announced. American 


Bantam is the lone chick in ’36 


|} (Continued on Page 18, Col. 1) 
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Special Attention 
At Annual Meet 


DETROIT. — Approximately 
2,000 engineers and production 
men are expected to attend the 
Society of Automotive Engineers’ 
annual convention, which opens 
a five-day session at the Book- 
Cadillac Hotel here Monday. Last 
year’s attendance mark of 1,450, 
it is believed, will be eclipsed 
easily. 

An innovation at this year’s 
meeting will be the inclusion of 
a special session devoted to the 
trailer, Tuesday morning. Philip 

Smith,..of Pawling, N. Y., 
scheduled to talk on “Where ‘is 
the Trailer Going?”, will outline 
the technical trends in trailer de- 
sign; will point out the effects 
of probable tax and legislation on 
the trailer’s use as a year-around 
home; and will predict that trail- 
er production in 1937 will increase 
100 per cent over 1936. 

Dr. Hugo Eckener, noted Ger- 
man zeppelin commander, will be 
the principal speaker at the an- 
nual dinner Thursday evening, 
speaking on “The Airship and 
It’s place in Modern Transporta- 
tion.” This talk will be broad- 


(Continued on Page 7, Col. 1) 


Nash Forecasts 
Big Future for 
Nash-Kelvinator 


DETROIT.— Development and 
expansion, which may make in- 
dustrial history, was predicted 
for the recently formed Nash- 
Kelvinator Corp. at the sales con- 
vention of its Kelvinator division 
here Wednesday by C. W. Nash, 
chairman of the board. 

More than 1,200 Kelvinator dis- 
tributors, and _ representatives 
from all parts of the ccuntry 
heard the speech by Nash, who 
had not been expected to appear 
on the program, as it had not 
been certain he would return 
from California in time. Nash 
told his audience of his concep- 
tion of the possibilities of the new 
corporation. He compared its 
start with the start which other 
companies with which he had 
been associated had made and 
reckoned its future on that basis. 

“When I took over operations 
for General Motors,” he _ said, 
“that company had an indebted- 
ness of $15,000,000. One year 
later, in 1916, these debts had all 
been paid and that $30,000,000 
company had made a profit of 
$29,000,000—cash which was in the 
bank. 

“Just compare that start and 
that progress with our position at 
present. We are not broke. We 


(Continued on Page 3, Col. 5) 





INS Photo, Courtesy Detroit Times 


IN HONOR OF THE MERGER of Nash and Kelvinator, George 
W. Mason, left, Nash-Kelvinator Co., president, and C. W. Nash, 
chairman of the board, attended the convention of Kelvinator dis- 


tributors in Detroit this week. 


AAA Endorses ADN’s 
‘Junk Junkers’ Drive; 
Compares Test Plans 


WASHINGTON. — While not 
advocating adoption of any par- 
ticular car inspection plan, Burton 
W. Marsh, director of the safety 
and traffic department, American 
Automobile Assn., believes the 
government-owned and operated 
stations possess a majority of ad- 


The Top Ten 


First ten in Registrations 
as Reported in ADN Today: 
1936 1935 
Pos. Make Pos. 
1—852,652 Chev. 595,255— 2 
2—687,725 Ford 1773,768— 1 
8—454,338 Plym. 351,4538— 3 
4—225,532 D’dge 162,333— 4 
5—159,471 Olds. 135,640— 5 
6—152,859 Pont. 129,440— 6 
7—139,742 Buick 175,7138— 7 
8— 89,584 Hud.* 67,361— 8 
9— 61,481 Pack. 33,644—11 
10— 61,437 Stude. 35,693—10 
*includes Terraplane. 
Total All Makes 
3,088,466 2,514,607 
See Total Registrations to Date, 1930- 
1935, pages 16 and 17, this issue. 


vantages over the so-called 
“official” privately-owned ga- 
rages. 

In a statement this week to 
Automotive Daily News, Marsh 
cites the pros and cons of each 
system, explains the general 


(Continued on Page 16, Col. 1) 


Decision Is Due 
On Fair Practice 


|Laws Next Week 


Group’s Sponsorship Of 
Legislation Depends 
On Dealer’s Views 


DETROIT. — With 11 
states already having fair 
trade statutes, coupled with 
results of the last presiden- 
tial election and the supreme 
court’s recent approval of regu- 
latory laws in California and 
Illinois, the National Automobile 
Dealers Assn. is expected to take 
definite action next week, at their 
annual meeting here, “on the 
NADA’s sponsorship of national 
or state legislation for regulation 
of the. trade. 


As a result, the convention pro- 
gram has been built around the 
legislative topic. Local and state 
dealers associations, who have 
been contacted on the subject 
through directors and NADA bul- 
letins, will present their sugges- 
tions at the meeting, opening 
Monday and continuing through 
Thursday. 


Leaders in fair-trade practice 
legislation will be chief speakers 
at the conclave. Among these will 
be Congressman Wright Patman, 
of Texas, co-author of the Robin- 
son-Patman law designed to pre- 
vent price discrimination; Con- 
gressman John D. Dingell, of 
Michigan, author of a bill to re- 
move federal excise taxes on mo- 
tor vehicles and automotive parts; 
G. Erle Ingram state senator, of 
Wisconsin, sponsor of the Wis- 
consin licensing law for automo- 
bile dealers, salesmen and finance 
companies; and Dr. Robert L. 
Swain, of Baltimore, chairman of 
the legislative committee of the 
National Druggists Assn. 

In the opinion of Henry H. 
Roberts, general and legislative 
counsel of NADA, the car retail- 
ing trade is thoroughly conscious 


(Continued on Page 8, Col. 1) 


Union Recognition is Crux 


In Settlement of GM Strike 


DETROIT.— With state and 
federal officials bending every 
effort to find eeommon ground for 
meetings between executives of 
General Motors and leaders of the 
United Automobile Workers, pros- 
pects of an early settlement 
seemed as remote late Friday as 
they were when the strike was 
first started a week and a half 
ago. 

Work was halted in the Cadil- 
lac Motor Car Co. plants here 
early Friday when some 300 
workers out of 4,800 sat down and 
refused to work. Operations at 
both Pontiac and Oldsmobile are 


continuing but may be forced to 


an end by Tuesday or Wednesday 
of next week. 

Shutdown of Cadillac brought 
the total number of workers now 
forced out of employment to 88,- 
000. Twenty-four out of 69 GM 
plants already have been affected 
either by direct strike, shortage 
of materials, or excessive banks 
of materials which they are un- 
able to move to the closed plants. 

A brief sit-down strike devel- 
oped in one plant of the Briggs 
Body Co., which supplies bodies 
for Ford. Latest reports, however, 

(Continued on Page 2, Col. 1) 
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Accord Seems Remote 
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(Continued from Page 1) 


indicate that the plant will re- 
sume Monday morning. 


The deadlock between General 
Motors and the UAW seems 
definitely centered around the one 
union demand for recognition as 
the sole bargaining agency for 
all GM workers. On this demand 
the corporation is remaining firm 
in its position that it will recog- 
nize the UAW as the representa- 
tive of its own members but not 
as the sole bargaining agency. 
From the union standpoint, it 
seems clear, this demand is also 
considered the most important 
with the result that settlement of 
the present difficulty could only 
follow a retreat from the present 
position by one side or the other. 
Observers do. not feel that such 
action is likely in the immediate 
future. 


Appeal to Roosevelt 


Meanwhile, workers in GM 
plants who have been forced into 
idleness as the result of the 
strikes and enforced shut-downs 
have appealed to President Roose- 
velt directly to use the influence 
of his office in an effort to bring 
about an early peace. Governor 
Murphy, of Michigan, and Fed- 
eral Conciliators Edward F. 
McGrady and James F. Dewey 
are continuing their parleys with 
GM and UAW officials in hope of 
finding some method of reaching 
a compromise. 


Reports from Washington indi- 
cate clearly that President Roose- 
velt is watching the situation 
closely, but there is no indication 
as to whether he will step into 
the picture personally as he did 
in 1934. Former NRA administra- 
tor Hugh S. Johnson is in De- 
troit at the present time, as is 
John L. Lewis, high priest of the 
committee for industrial organi- 
zation. 


Likelihood that the effects of 
the GM strike in this country 
would spread to GM plants in 
Canada was expressed Friday by 
Harry Carmichael, head of GM in 
Canada, who said plants there 
would be closed due to shortage 
of material, but that no definite 
union action was anticipated. 


Relations Are Satisfactory 


That the present drive is cen- 
tered entirely upon GM is shown 
in a statement this week by 
Homer Martin, of UAW, that re- 
lations with other companies in 
the industry are quite satisfactory. 
Observers feel that the union it- 
self would prefer to keep other 
plants going to strengthen its 
claims of special grievances 
against GM. If it should, by 
any stretch of the imagination, 
bring GM to its terms, it is con- 
sidered a foregone conclusion that 
it would waste little time in at- 
tempting to force its views upon 
others. 

Meanwhile, little progress is re- 
ported in settling the disputes 
which have closed the plants of 





the Pittsburgh Plate Glass Co. 
and the Libbey-Owens-Ford Glass 
Co. In both these cases, as in the 
case of GM, the chief stumbling 
block to settlement is the union 
demands for recognition and 
check-off or collection of union 
dues by the companies. So far no 
demand for check-off has been 
made to GM. Shortages of plate 
glass for car production still hold 
threat in some factories but in 
others this difficulty seems to 
have been adjusted. 


GM 1936 Sales 
To All Dealers 
Total 2,037,690 


NEW YORK.—Sales of General 
Motors cars to dealers in the 
United States and Canada, plus 
overseas shipments, for December 
totaled 239,114, compared with 
185,698 in December a year ago. 
Sales in November were 191,720. 
Sales for 1936 totaled 2,037,690, 
compared with 1,715,688 in 1935, 
an increase of 18.8 per cent. Sales 
of General Motors cars to con- 
sumers in the United States 
totaled 173,472 units in Decem- 
ber, compared with 122,196 in 
December a year ago. Sales ‘in 
November were 155,552. Sales for 
the year were 1,720,213 compared 
with 1,278,996 in 1935, an increase 
of 34.5 per cent. 


Studebaker’s 736 
Export Business 


Best Since 1928 


SOUTH BEND.—With an in- 
creased business in 1936 of 32.2 
per cent over 1935, the Studebaker 
Export Corp. registered the larg- | 
est year’s sales since 1928, accord- 
ing to President Arvid L. Frank. 

“To indicate the gratifying ex- 
tent to which we have recovered 
export markets, a study of our 
sales figures shows that during 
the year just ended our volume 
exceeded that of 1929’s boom year 
by 9 per cent,” Frank said, “and 
1936 topped the total exports for 
the three combined years, 1931, 
1932 and 1933, by approximately 
10 per cent.” 








Sawin to Head 


Goodrich, Canada 


AKRON.—George W. Sawin, 
former Philadelphia district 
manager for Goodrich, has been 
named vice-president and general] 
manager of the B. F. Goodrich 
Rubber Co. of Canada, Ltd., Kit- 
chener, Ont. He fills the position 
left by the late Frank G. Morley. 

Sawin has been with Goodrich 
24 years. 











SNAPPED AT THE NEW YORK exhibit of 1937 GM trucks in the 
Essex House were, left to right: Ed Sullivan, columnist, New York 
News, who entertained 250 guests with old-time movies that went 
back as far as the days of Sam Langford, Jack Johnson and Jim 
Jeffries; Irving B. Babcock, president GM Truck & Coach division 
of Yellow Truck & Coach Mfg. Co., and J. P. Little, vice-president 
directing sales. 





= 


eo ee ae Pw =a 3 


ne 


Crux in GM Strike Settlement ¢ 





NEARLY 500 NEW CARS awaiting a daily drive-away from the Hudson Motor Car Oo, plant in 
Detroit. More than half the states were represented by license plates when this drive-away left the lot. 


Industry Plays Big Part 


In Recovery, Barit Says 


DETROIT.—By manufacturing 
more than 4,500,000 cars in 1936, 
the automobile industry was one 
of the chief contributors to eco- 
nomic recovery during the past 
year, says A. E. Barit, president 
and general manager of Hudson 
Motor Car Co., whose Hudson and 
Terraplane cars made sensational 
gain during the year just ended. 

“By following a policy of giving 
the public more for its money,” 
Barit stated, “the motor industry 
in 1936 enjoyed the second best 
year of its history and registered 
a gain of 11 per cent in produc- 
tion as compared with 1935. It 
produced in 1936 more than 4,500,- 
000 vehicles with a _ wholesale 
value of nearly $2,500,000,000. As 
a consequence, the registration of 
motor vehicles in the United 
States this year reached a new 
all-time high of 28,270,000, which 
represents 71 per cent of all the 


New GMC Line 
Viewed by 200 
At N.Y. Dinner 


NEW YORK.—Over 200 na- 





| tional fleet operators and members 


of the press attended a cocktail 
party and dinner Tuesday at Es- 
sex house, which opened the 1937 
showing of a complete new line 
of General Motors trucks. The 
showing was under the auspices 
of the fleet sales division of the 
General Motors Truck and coach 
division, Yellow Truck & Coach 
Manufacturing Co. 


Twelve GMC models were in the 
show. Features included new 
streamstyled appearance, dual- 
tone color design in 12 combina- 
tions, a vacuum-controlled dis- 
tributor for fuel economy and a 
line of new cab-over-engine mod- 
els ranging in capacity from 1% 
to 12 tons. The 1%-ton cab-over- 
engine model complete with cab 
only sells at $830, chassis f.o.b. 
Pontiac, Mich. 


Thursday the show was taken 
over by the General Truck Sales 
& Service Corp., local distributors 
of GMC trucks, who held open 
house for operators of the metro- 
politan area. 


Home office executives who 
were in New York for the show 
included Irving B. Babcock, presi- 
dent of the General Motors truck 
and coach division of the Yellow 
Truck and Coach Manufacturing 
Co.; J. P. Little, vice-president 
directing sales; Herbert Henchel, 
manager of National Fleet Sales; 
Paul D. Lovett, sales promotion 
manager; and O. M. Brede, direc- 
tor of service. 

New York executives attending 
the show included E. T. Herbig, 
eastern regional manager; J. B. 
Durbin, regional manager of Fleet 
Sales, and E. S. Todd, eastern 
regional service manager. 





motor vehicles in the world. High- 
way travel as measured by gaso- 
line consumption set a new all- 
time high in 1936, being 10 per 
cent greater than in any previous 
year. 


“The industry’s progress in the 
year just closed gave great im- 
petus to the country’s general 
economic recovery, for the auto- 
motive industry is an important 
customer of many other indus- 
tries. In 1936, the industry gave 
the railroads more than 3,500,000 
carloads of freight, consumed 75 
per cent of the rubber produced, 
72 per cent of the plate glass, 22 
per cent of all steel produced in 
America, 29 per cent of all nickel 
and large percentages of the out- 
put of many other industries. 


Furthermore, the sale of auto- 
motive products supported last 
year more than 570,000 retail 
establishments in the U. S. 


“The introduction of new mod- 
els in the fall has developed a 
new selling season. 

“The motor car also contributed 
last year 14 per cent of the total 
taxes collected by federal, state 
and local governments. Gasoline 


taxes accounted for $880,000,000 of | 
tax income, while other taxes on | 


motor vehicles usage totalled $1,- 
400,000,000. This indicates a total 


of $2,280,000,000 of taxes contribu- | 
| ted by motor vehicle users. 


“Approximately 55 per cent of 
all cars in operation at the close 
of 1935 were five years old or 
older. If national income con- 
tinues to rise, 1937 should witness 
an especially heavy replacement 
demand. Wage increases and 
special dividends are putting more 
money into the hands of the gen- 
eral public, much of which will go 
for the purchase of new motor 
cars, 





AMA Members’ 
1936 Production 
Totals 3,512,436 


DETROIT.—Production of pas- 
senger cars and trucks by mem- 
bers of the Automobile Manufac- 
turers Assn. in December totaled 
389,382 units. This figure does not 
include Ford Motor Co. Produc- 
tion by AMA members during the 
entire year totaled 3,512,436 units, 
according to the AMA estimate 
which is 1.2 per cent higher than 
the estimate made by ADN last 
week. 

By adding the Ford total for 
the year, as estimated in ADN at 
1,075,300, to the AMA estimate, 
the total for the industry in 1936 
would be 4,587,736 against the 
ADN prediction last spring of 4,- 
600,000. AMA production in 1936 
is approximately 23 per cent above 
the 1935 total of 2,859,163. 





Chevrolet’s ’36 
Output Totals 
1,274,952 Units 


DETROIT.—Chevrolet set an- 
other all-time record in December 
with the production of 128,253 
units, of which 109,597 were for 
domestic distribution, 11,832 for 
export, and 6,824 for Canada, 
officials revealed this week. 

The total production for the 
calendar year of 1936 was 1,274,- 
952 units, of which 1,133,067 were 
for domestic distribution, 93,995 
for export, and 47,890 for Canada. 
Domestic production was nearly 
100,000 higher than the 1929 
record of 1,036,170 units for do- 
mestic use. 

Last month’s production topped 
by 12,769 units the next highest 
December in the company’s his- 
tory, Chevrolet produced 115,484 
units in December, 1935. 





CLEVELAND'S SAFETY DIRECTOR, Eliot Ness, one-time ace 
of the U. S. Department of Justice, this week examined one of the 
new low-price White trucks in the interests of the recently organ- 
ized drive against the city’s mounting traffic death toll. To Robert F. 
Black, president of the ‘company, Ness extended congratulations on 
White’s effort to minimize traffic hazards through safety features. 
Inspecting the first of the new White low-price trucks above are, left 
to right: Black, Ness, and J. N. Bauman, vice-president in charge 


of sales. 
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,.NADA Studies Sponsorship of Fair Trade Colon 


Next Week 


At Group’s Annual Meeting 


(Continued from Page 1) 


of the need of regulation to in- 
sure fair practices. 

“Regardless of mistakes that 
occurred under the NRA,” Roberts 
said, “and regardless of the er- 
rors that resulted in that law 
being declared unconstitutional, 
our trade benefited at least to 
the extent of recognizing certain 
unconscionable practices and the 
necessity of not only condemning 
them, but also eliminating them. 
From the ashes of NRA there is 
now being built in some states a 


E. M. LIED 
President, NADA 


new structure aimed at protection 
of the good dealer. 

“Notably in this regard are two 
laws passed by Wisconsin. One is 
a licensing law affecting dealers, 
salesmen and finance companies. 
It provides an effective check on 
certain abuses in the sale and 
financing of motor vehicles. The 
other law is the Wisconsin re- 
covery act, which gives the gov- 
ernor power to impose codes on 
industries which are _ suffering 
from unfair trade practices. It 
sets up a definite standard for 
codes. At present a code for the 
automobile retailing trade is in 
the hands of the governor. 

“A total of 11 states have en- 
acted fair trade statutes. They are 
California, Illinois, Iowa, Ohio, 
Maryland, New Jersey, New York, 
Oregon, Pennsylvania, Washing- 
ton and Wisconsin. With the leg- 
islatures of 44 states in session 
this winter, it seems certain that 
the trend looking toward legisla- 
tion to promote hetter trade prac- 
tices will increase.” 


Legality Likely 

If the automobile. dealers want 
new state legislation, now is the 
time to prepare it, Roberts said. 

“Such legislation that will stand 
up under the test of the United 
States supreme court seems pos- 
sible, as indicated on Dec. 7 when 
that court upheld the fair trade 
practice laws of Illinois and Cali- 
fornia, which curtail price-cutting 
where standard approved con- 
tracts of a certain type have been 
entered into,” Roberts asserted. 
The opinion stated that price cut- 
ting by dealers is not only injur- 
ious to the welfare of the pro- 
ducer and dealer, but is also in- 
jurious to the public.” 

Roberts said statutes to be en- 
acted should follow the form of 
the Illinois and California acts, 
but he advises the addition of a 
paragraph dealing with the auto- 
mobile dealers’ used car problem. 

“As it affects the automobile 
dealers,” he said, “the decisions 
and the state fair practice laws 
would seem to permit the automo- 
bile manufacturer to enter into a 
contract with the dealers in 
states having these laws, which 





contract could contain the follow- 
ing provisions which were held 
to be valid: 
l That the dealer shall be pro- 
hibited from reselling new au- 
tomobiles except at the price 
stipulated by the manufacturer. 
4 That the dealer shall be pro- 
hibited from willfully and 
knowingly advertising, offering 
for sale or selling any automobile 
at less than the price stipulated 
in any contract entered into pur- 
suant to such statute, whether 
the person so advertising, offering 
for sale or selling is or is not a 
party to such contract. 

“Under the supreme court de- 
cisions, if would seem that such 
contracts applying to new auto- 
mobiles could be upheld, and it 
is possible that if a contract be- 
tween the dealers and manufac- 
turers were prepared and signed 
by the manufacturer and dealer 
controlling the price at which 
used cars could be traded in, that 
this also might be brought within 
the provisions of the fair trade 
practice acts, 

“Under the present decisions, 
this might be done in states where 
no federal anti-trust questions 
would arise, and particularly if 
plans are carried out in the pres- 
ent congress to enact proposed 
legislation to legalize inter-state 
fair-trade contracts and to pro- 
vide that such contracts do not 
violate the federal anti-trust laws. 

“In states that do not have fair- 
trade practice laws, and such 
laws are to be proposed in the 
coming session of the state legis- 
lature, it might be advisable to 
enact an upfair trade law similar 
to Assembly Bill No. 1870 of Cali- 
fornia, approved July 15, 1935, a 
section of which reads: 

“*Where a particular trade or 
industry, of which the person, 
firm or corporation complained 
against is a member, has an es- 
tablished cost survey for the 
locality and vicinity in which the 


A. N. BENSON 
General Manager, NADA 


offense is committed, the said 
cost survey shall be deemed com- 
petent evidence to be used in 
prooving the costs of the person, 
firm or corporation complained 
against within the provisions of 
this act.’” 

NADA’s legislative and execu- 
tive committees will meet Jan. 11. 
The board of directors will meet 
the following day, and again on 
Jan, 14, the day following the 
membership meeting. The latter 
gathering will be attended by 
members of the Michigan Auto- 
motive Dealers Assn., which will 
hold a separate morning session 
Jan. 13, joining with NADA in the 
afternoon program of the latter. 
That night the Michigan associa- 
tion will give a banquet in honor 
of the NADA officers and direc- 
tors. 


SPEAKERS AT THE NADA meeting in Detroit beginning Monday include, left to right: 
Dr. Robert E. Swain, chairman of the legislative committee of the National Druggist Assn.; G. Erle 
Ingram, state senator of Wisconsin, and Congressman Wright Patman, Texas, co-author of the 
Robinson-Patman price discrimination act. 


Highway 


Safety 


to Get 


ARBA’s Major Attention 


NEW ORLEANS. — Highway 
safety will receive major atten- 
tion at sessions of the 1937 con- 
vention and highway exhibit of 
the American Roads Builders 
Assn. in the New Orleans muni- 
cipal auditorium Jan. 11 to 15. 

“The 555 traffic accident fatal- 
ities out of the 761 deaths reg- 
istered over the three-day Christ- 
mas week-end are in a large 
number of instances. directly 
traceable to defective highways,” 
according to Charles M. Upham, 
engineer director of the road 
builders organization. “With the 
Christmas week-end traffic fatal- 
ities far outnumbering the 444 
recorded during the last fourth 


of July holiday celebration, it is| 
| tors, and others directly interested | 


and | 


strikingly timely and altogether 


Sale of Buicks 
Sets New Mark 


For December 


FLINT.—Continued upturns in| 
| purposes 


sales of Buick motor cars during 
the last 10 days of December 
brought domestic retail deliveries 


for the month to the record-break- | 
ing total of 23,550 units, reports | 


W. F. Hufstader, general sales 
manager. This is an increase of 
4,165 cars over the previous month, 
a gain of 21.4 per cent, and com- 
pared with 13,005 deliveries in De- 
cember a year ago, a gain of 10,- 
545 sales or 81 per cent. 

It was the highest December 
volume in the history of Buick, 
Hufstader said, and was the 
second highest volume for any 
month, being exceeded only by 
August, 1929, when 29,421 cars 
were delivered. The demand was 
equally heavy in all parts of the 
country, he said. 

The December deliveries brought 
total domestic retail sales of 
Buicks during 1936 to 164,666 units 
as compared with 91,675 in 1935. 
This was an increase of 72,991 or 
79.6 per cent. 

It was the third year in succes- 
sion that Buick sales projec- 
tions were exceeded by actual 
deliveries. In 1934, deliveries were 
64,899 against a quota of 60,000; 
in 1935 they were 91,675 against a 
quota of 85,000, and the 1936 sales 
exceeded the original projection 
of 135,000. 

Although deliveries were heavy 
in December, unfilled orders were 
reduced fewer than 1,400 cars and 
now stand at approximately 12,- 
000 at the factory, the executive 
said. He added that he looked for 
substantial deliveries in January 
as there is a good supply of new 
cars in the field. 





| in 
| transportation, 
| 34th annual conclave specific rec- 








appropriate that an outstanding 
feature of our convention will be 
the report and recommendations 
of our committee on safe high- 
ways.” 

This committee, in charge of 
Dr. H. E. Tabler, chairman of the 
Maryland roads commission, has 
been conducting a country-wide 
survey of motor vehicle accidents 
to bring to the attention of the 
public the part defective high- 
ways play in traffic accidents, 
and to foster the building of safe 
roads. Col. Willard T. Chevalier, 
president of the American Road 
Builders Assn., has recently com- 
pleted a nation-wide speaking 
tour urging highway officials, en- 
gineers, contractors, traffic direc- 


construction 
to bring to the 


highway 


ommendations for reducing the 


| nation’s motor vehicle traffic toll. 
In line with these recommenda- | . ; 
tions, discussions will be held on| which may again make history. 


the diversion of gasoline taxes | 


and motor vehicle license fees to 
other than highways, 
and its effect on highway safety. 

In 1935, 35 states diverted gaso- 
line taxes and license fees to 


purposes other than highway con- | 


struction maintenance and opera- 


| tions for a total of $200,000,000, 
an increase of $24,000,000 over the | 


1934 diversion. 

Highway illumination, removal 
of traffic hazards and moderni- 
zation of existing roads to meet 
present day demands will also 
come under consideration. Road- 
way stabilization, its drainage and 
surfacing problems, and the devel- 
opment of equipmen: to solve the 
problems in a practical and effi- 
cient manner is another feature 
to be discussed. 

Vincento Cortes Herrera, under 
secretary of communications and 
public works of Mexico, will be 
one of the outstanding delegates 
attending. It was largely through 
Herreras’ efforts that the 740 
miles of the Pan-American high- 
way were opened for travel from 
the United States to Mexico City 
in July, 1936. Herrera will be ac- 
companied to New Orleans by a 
delegation of highway officials 
and engineers. 


Fabric Firm Expands 


BRIDGEPORT, Conn.—The Bridge- 
port Coach Lace Co., manufacturer 
of automobile fabrics, has purchased 
here a factory building with 9,000 
square feet of floor space and nearly 
three acres of land. A few looms 
have already been moved into the 
newly-acquired building, to which ad- 
ditional stories can be added. The 
transaction is said to have involved 
about $23,000. 








Nash Forecasts 
Big Future for 
Nash-Kelvinator 


(Continued from Page 1) 


have cash assets of over $50,000,- 
000. We have no outstanding in- 
debtedness. We have no load to 
carry. We are in a position to go 
and to go fast. With the rising 
tide of prosperity, I don’t see any- 
thing that can stop us. We are 
going to grow and you men are 
going to grow with us. 

“IT want you to know that I am 
perhaps the largest individual 
stockholder in the Nash-Kelvi- 
nator Corp. I say this only to as- 
sure that my wholehearted inter- 
est is in it just as it was in Buick 
in the old days, in General Mo- 
tors later and in Nash Motorg 
Co, up to the time of the recent 
merger. That merger represents 
my analysis of the best means of 
obtaining the best and soundest 
management for the future as 
well as opening up possibilities 
for development and expansion 


“In Mr. Mason, our new presi- 
dent, I am sure we have found 
the answer to management. His 
record proves this better than 
anything I could say. And in you 


| distributors and representatives, 


I am equally sure we have an 
organization which will augment 
and support that which we bring 
from Nash Motor for a great 
year—a greater year than either 
of the two companies separately 
have ever known.” 


KENOSHA, Wis.—The meeting 
of the board of directors of the 
Nash-Kelvinator Corp., recently 
formed by the merger of Nash 
Motors Co. with the Kelvinator 
Corp., scheduled for today at 
Kenosha, was postponed until 
Tuesday due to lack of a quorum. 


Ahlberg Bearing 
Buys New Plant 


CHICAGO.—Final negotiations 
have just been completed for the 
acquisition of a new factory 
building by the Ahlberg Bearing 
Co. The plant is a modern build- 
ing of nearly 73,000 square feet, 
with over 110,000 square feet of 
land. 

According to Charles J. Bender, 
president and founder, recent de- 
velopments perfected by the 
company, along with generally 
improved conditions, have neces- 
sitated stepping up output to 
meet the demands from regular 
customers. Present plans indi- 
cate full production in the new 
building will be attained by May 
1. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
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motive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
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industry it is pledged to serve, wholly through 

12TH. YEAR the dissemination of NEWS which is timely, 
ms authentic and of value-—(ADN 6-10-1933.) 
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Blowing the Smoke Away 


(CLEARED of all extraneous verbiage, demands of the 
United Automobile Workers of America upon Gen- 
eral Motors boil down to a single purpose: recognition of 
the UAW as the sole bargaining agency for all employes 
in all GM plants. There can be little doubt that if all 
demands outside this one were met or exceeded by the 
corporation, the offer would still be unsatisfactory to 
UAW leaders. 

That General Motors cannot concede this point is 
obvious to all closely connected with the industry. Regard- 
less of UAW statements to the contrary, such a move 
would take the management of GM plants out of the 
hands of the present management and center it in the 
hands of UAW. Such a move could lead only to the insti- 
tution of a closed shop in GM plants, with a worker’s right 
to employment contingent upon union membership rather 
than upon his own merits and the corporation’s willingness 
to employ him. 

For the past third of a century or more this industry 
has enjoyed remarkably trouble-free relations with its 
employes. It has led the way to higher wages and better 
working conditions, largely through its policy of direct 
dealing with its workers. This policy long has been a 
bugbear to labor organizers who have seen millions of 
dollars yearly in potential union dues slip away from 
them. Today it is estimated that not more than 25 per 
cent of GM workers are affiliated with the UAW, but the 
very nicety of production methods which has made the 
industry possible has also made it vulnerable to the efforts 
of small groups at strategic points. In automobile pro- 
duction every department must click in accord with other 
departments; thus one department halted affects the 


entire plant. 

It is easy to understand, then, that any concession on 
the part of GM toward recognition of the UAW as a sole 
bargaining agency would place the entire corporation at 
the mercy of the same men who today have closed its 

lants, even against the wishes of the majority of workers 
and the best interests of national recovery. 


On Trade Regulations 


PDURING the coming week it is expected that the Na- 

tional Automobile Dealers’ Assn., at its annual meet- 
ing here, will give serious thought to trade regulation 
either through state or national laws. Under NRA, Auto- 
- motive Daily News believed that the dealer code pointed 
a way to the solution of many vexing problems which 
could be solved in no other way. The chief weakness of 
the code, as we saw it then and see it now, was lack of 
enforcement which worked hardship on the upright dealer 
to the advantage of the less scrupulous. This same con- 
dition could exist under state laws. Therefore, dealers 
should look carefully before they decide. If we are to 
return to trade regulation, we should do it only under 
laws that can and will be enforced. Anything less would 
only revive the farcial conditions which obtained under 


NRA 


By George M. Slocum 


FIND ADN seems to have 
THE BEST stirred up a lively 
WAY argument among the 
proponents of both 

the state operated and independ- 
ent inspection systems, but the an- 
swer seems plain that either plan 
offers the same ultimate results 
in curbing fatalities, reducing 
accidents and driving the junkers 
from the highways. In the present 
series of articles from each state 
in which enforced inspection of 
all motor vehicles is being ana- 
lyzed by ADN staff writers or cor- 
respondents, it is proposed only 
to bring to light the plan and the 
results obtained through actual 
operation of that plan. We will 
leave it to the good judgment of 
ADN readers to settle on the final 
proposal which can be set up as 
a model law and which as we 
have promised we will back to the 
limit in any state where enough 
interest is shown to insure its 
being presented to the legislature. 

4 om * 


THIS MATTER of state en- 
forced regular inspection of all 
motor vehicles is one which every 
dealer association should place on 
the docket for immediate action. 
Certainly, the experience in Penn- 
sylvania where it has been in op- 
eration for 10 years and in Con- 
necticut and other states where 
it has proved successful in a 
shorter period should be convinc- 
ing argument to any dealer in 
automobiles that here is some- 
thing which must be done to pro- 
tect the future of his own busi- 
ness. The subject of greater 
safety on the highways is one 
which the American public has 
taken in its teeth. Unless every 
practical plan to insure a lower- 
ing of the present death rate by 
automobiles is given active sup- 
port from the industry itself, we 
will wake up some fine morning 
to find ourselves hamstrung with 
regulations which will make the 
old prohibition law seem tame in 
comparison. 

* cs * 

FOR THE past week I have 
been away from Detroit. Every- 
where one is asked what will 
happen if the labor organizations 
succeed in tying up the whole 
automotive industry. Dealers are 
already beginning to feel the 
pinch of delayed deliveries. One 
silver lining appears in the field. 
The used cars which were be- 
ginning to pile up will melt away 
like the snows. In my opinion the 
demand will only be delayed. After 
all human psychology is about 
the same with adults as with 
children. That which we find hard- 
est to get we prize most. One of 
the toughest markets to buck is 
when every dealership showroom 
is full of cars and the easiest to 
sell when deliveries are hard to 
get. We hold no tolerance with 
the present demands of labor. 
The manufacturers are right to 
a@ man when they insist on the 
American right of every work- 
man, whether unionized or not, 
to his employment at a fair wage, 
but we do see from the vantage 
point of the dealer’s perspective 
in the field the question which 
naturally arises in his mind: Am 
I to be the innocent victim of 
this present wrangle? 

*s * & 


IN MY OPINION, it is better 
to get this matter ironed out now 
than to have a cloud of discon- 
tent and uncertainty hanging over 
the whole business for the next 
six months. Better to come to a 
showdown now than three months 
from now. Ninety-nine out of 
every 100 workers in automobile 
factories know they are treated 
right and want only the oppor- 
tunity to recoup the losses of 
unemployment which came with 
the depression years. They know 
that only steady work and pres- 
ent good wages will accomplish 
that. They are as proud of the 
demand for the product today 


AUTOMOTIVE 
(NOUSTRY 


Look Behind the Smoke Screen 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 


are invited to use this spac 


e for voicing their opinions or ideas. 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Other Evils 


Without any intention of in- 
jecting myself in the discussion 
which you and our mutual friend, 
Bill Berrien, have had about state 
inspections, I should like to pass 
on to you a few thoughts for 
consideration. 

Regardless of the annual cost 
of inspection of a unit, which 
cost could within reasonable time 
be adjusted and stabilized, com- 
pulsory examination of all motor 
vehicles in operation throughout 
the country is imperative. Such 
requirements would automatically 
solve the problem of “junking the 
junkers” as you so ably advo- 
cate. 

The inspection of units through 
so-called “official inspection sta- 
tions,” operated by independent 
garage men or service stations, is 
not wholly satisfactory. This work 
should be handled by inspectors 
employed by municipalities or 
states, preferably under the 
supervision of state motor vehicle 
bureaus. It is true that in the 
beginning there would be a scar- 
city of trained inspectors and in- 
dividuals qualified to do the work, 
but this difficulty could be over- 
come readily in due time. 

The important thing is to make 
the inspection of the motor vehi- 
cle at the right time. And the 
proper time is when application 
is made for registration of a mo- 
tor vehicle. Most states have 
title laws. Without a title, a unit 
cannot be registered. If a car is 


which keeps the lines at full pro- 
duction as is the management. 
But the labor agitator sees in 
this industry the greatest un- 
tapped source of revenue and de- 
mands a showdown. That is why 
dealers must give the factories 
their loyal and tolerant support 
during the present emergency.— 
GMS. 


found unfit as a result of inspec- 
tion, no title or registration 
should be issued. This means that 
a unit would have to be in such 
condition to be driven safely and 
if it does not come within the 
realm of passing muster, it would 
be ready for the scrap heap. Mo- 
tor vehicles passing the test at 
one inspection period—at least 
two inspections each year has 
been found to be the practical 
plan—might be delegated for 
junking on a subsequent inspec- 
tion. 

Funds allotted for safety cam- 
paigns would serve the same pur- 
pose if they were allocated for 
the increased cost of well regulat- 
ed inspections. Inspection sta- 
tions could be located convenient- 
ly throughout a state in the same 
manner as license bureaus or 
highway patrol offices. 

Needless to say, systematic and 
periodical inspections are in the 
interest of the general public, for 
the protection of life and property 
and as a safeguard to the un- 
wary. The sale of many junkers 
by dealers would be thwarted if 
registration was refused by those 
in authority. The idea is to 
smother the flame before it be- 
comes destructive. 

As a finance man, and I as- 
sure you that my motive is an 
unselfish one, I know that the 
requirement of car inspection 
prior to issuance of title would 
eliminate another evil which 
exists today. I refer to the sale 
of fraudulent liens to banks and 
finance companies covering mo- 
tor vehicles which do not exist. 
This prevailing condition does not 
reflect to the credit of the in- 
dustry, as the reputable dealer 
is penalized because of the acts 
of the unscrupulous one, and 
often times an innocent purchaser 
is caught in the net.—F.. M. Zim- 
merman, vice-president, Automo- 
bile Banking Corp. 





WASHINGTON.—Highway con- 
struction expenditures exceeded 
$600,000,000 during 1936, according 
to figures compiled for the United 
States by the American Road 
Builders’ Assn. This was the best 
highway construction year since 
1931, 

Federal funds, including funds 
for public works highways, grade 
crossings and regular federal-aid, 
accounted for more than $300,000,- 
000 of the total. 

In announcing the figures, 
Charles M. Upham, director of the 
association, predicted that high- 
way expenditures for 1937 will ex- 
ceed those for 1936, provided the 
states curb the diversion of high- 
way funds. 

The Hayden-Cartwright Act of 
1936 authorized federal funds 
totaling $476,000,000 for the two 
fiscal years 1938 and 1939, (the 
fiscal year 1938 begins July 1, 
1937), or $238,000,000 for each of 
these years, of which the various 
states are required to match $150,- 
000,000 each year. . 

State highway revenues are in- 
creasing in direct proportion to 
the increase in gasoline consump- 
tion and in motor vehicle registra- 
tions, Upham stated, but there will 
be a decline in federal highway 
funds for 1937, as compared with 
1936, he said, unless Congress ap- 
propriates funds for emergency 
relief work on somewhat the same 
scale as during the last two years. 

Upham stated that the outstand- 


Pontiac Reports 
Best December 
In Its History 


PONTIAC.—Pontiac Motors had 
the biggest December in its his- 
tory and the biggest final quarter, 
according to C. P. Simpson, gen- 
eral sales manager. 

Retail deliveries 
throughout the country in De- 
cember were 21,486 cars, which 
was 4,039 more than in November 
and a gain of more than 90 per 
cent over December, 1935, when 
11,287 cars were delivered. 

The final three months of the 
year’s retail deliveries were 30 
per cent greater than the highest 
previous last quarter, which was 
in 1935. The total for the three 
months just ended was 45,506 cars 
compared to 33,680 in 1935 and 
83,310 in 1928, which was the next 
best final quarterly period. 


by dealers 


Industries Show 
Is Set for Mar. 12 


PITTSBURGH.—tThe third an- 
nual Automotive Maintenance In- 
dustries show will be held here 
Mar. 9-12, 1937 from 5 p.m, to 11 
p.m. with Pittsburgh, western 
Pennsylvania, eastern Ohio and 
West Virginia jobbers co-operat- 
ing. 

The show will be housed in 
Motor Square Garden. 

A special section has been pro- 
vided for heavy shop equipment. 
Dealers, garagemen and fleet own- 
ers from the tri-state territory 
will be invited to attend. 

The show is managed by George 
A. Ley, secretary of Automotive 
Maintenance Industries, Inc., E. 
M. Sheehan of Motive Parts Co., 
of Pennsylvania, W. B. Scheibley 
of Pittsburgh Auto Equipment 
Co., and Max Bloom of Superior 
+ Auto Accessories Co. are the show 
committee. 


Patent Judgment 


DETROIT.—A judgment of $21,- 
079.33 was entered in federal court 
here this week by Judge Ernest A. 
O’Brien in favor of the Paine & 
Williams Co., of Cleveland, in its 
suit against the Baldwin Rubber Co., 
of Pontiac. The suit involved patents 
covering felt back mats for automo- 
biles. 


AUTOMOTIVE DAILY NEWS, SATURDAY, JANUARY 9, 1937 


°36 Road Construction Hits 
$600,000,000, Best Since ’31 


ing development in highway oper- 
ations during 1936 was the extent 
to which safety came to the front 
as a primary factor in road build- 
ing. 

“The increasing death toll due 
to motor vehicle accidents is mak- 
ing ‘built-in’ safety an absolute 
requirement in all new highway 
construction, and in all recon- 
struction,” he said. “The public is 
coming more and more to realize 
that safe drivers of safe vehicles 
must have safe roads in order to 
complete the safety triangle. 

“More than 37,000 persons were 
killed in highway and street ac- 
cidents during 1936. This was an 
increase of several hundred over 
the previous year. The states can- 
not afford to divert any of their 
highway funds to other purposes 
as long as accidents are taking 
such a heavy toll.” 


Cameron Foresees 


6-Hour Work Day 

DETROIT.—The six-hour 
working day will become a 
reality in America, William 
J. Cameron, of the Ford 
Motor Co., predicted Thurs- 
day in an address before 
members of the Detroit 
Business Pioneers. 

Declaring that the United 
States will lead the world 
in economic liberation, 
Cameron asserted: 

“Wage scales today are 
twice as high as in 1913, but 
we haven’t seen anything 
yet. We have just gotten 
started in the development 
of the science of wages. The 
six-hour day is coming, but 
not now. We have to build 
up to it.” 











The first American self-propelled 
vehicle exported was an R. E. Olds 
steam carriage, sold to the Francis 
Time Co., Bombay, India, in 1891. 


Use of California 


Highway Funds 
For Safety Urged 


LOS ANGELES.—Urging con- 
centration of California’s highway 
expenditures on a safety program 
and greater protection for the 
motoring public, Paul G. Hoff- 
man, president of the Studebaker 
Corp., declared here last week 
that the state is in need of speed- 
ing up a highway construction 
program to keep pace with the 
rest of the nation. 

“All that is needed for this 
program,” Hoffman said, “is polit- 
ical support. You already have 
the financial support in your 
gasoline tax.” 

Hoffman came here to officiate 
at the formal opening of the new 
and enlarged assembly plant of 
the Studebaker Corp. 

Besides serving as president of 
Studebaker, Hoffman is_ also 
chairman of the safety committee 
of the Automobile Manufacturers’ 


5 


Assn. A former director of the Los 
Angeles chamber of commerce, he 
once was president of the Los 
Angeles traffic commission. 

Declaring that California is 15 
years behind present highway . 
needs, Hoffman advocated re- 
building of some 260 bridges in - 
the state, which are now posted 
for restricted loads. 

“Volume of traffic justifies 
divided four-lane highways and 
grade separations at all important 
intersections,” Hoffman said. He 
added that statistics prove that 
such improvement will reduce 
accidents by 50 per cent. 


Trailer Plant Moved 


To New Site After Fire 
SOUTH BEND, Ind.—The Prai- 
rie Schooner Trailer Co., whose 
plant at Elkhart, Ind., was de- 
stroyed by fire Dec. 31, has started 
production in the Wilson Brother’s 
building at Elkhart. 

Louis Prosell, president of the 
company, said because of the 
number of orders already on hand, 
as many will be put to work as 
can be accommodated in the plant. 


” 


All the worthwhile features 
—all-steel top and body— 
roomy interiors—large lug- 
page space— battery under 
100d—high-vefcit carbu- 
retor—syncro-mesh trans- 
mission—PLUS unrivaled 
beauty and unmatched eco- 
nomy and low price... 
Owners report up to 35 
miles per gallon of gasoline 
—a feat never before accom- 


plished by a FULL-SIZE car. 


*395 


The Surprise Car 


. +. for Standard 
Coupe at Factory, 
Toledo, Ohio... 
Other models at 
higher prices...4c 
cessories extra. 


TheWillys Franchise stands 
as the most desirable in the 
industry: Product without 
equal—largest potential 
market—low price position 
—exclusive franchise— 
“human” factory | hee pol- 
icies—great possibilities for 
fleet clad low average 
trade-ins. Act now, instead 
of being sorry later. Write 
or wire Willys-Overland 
Motors, Inc., Toledo, Ohio. 





WORLD’S MOST POWERFUL 


1 


A good lubrication department 
often is the difference between 
profit and loss in dealers’ shops, 
says T. H. Stambaugh, who re- 
cently was appointed director of 
national service operations of 
Hudson Motor Car Co. Stam- 
baugh has made a study of this 
subject, and ADN has asked 
him to express some of his 
views. 


DETROIT.—“One does not have 
to go out of the immediate sphere 
of his activities in this industry 
to note what is being accom- 
plished by the dealers of all car 
manufacturers in the direction of 
the soundest lubrication programs 
ever promoted by any section of 
the industry,” T. H. Stambaugh, 
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Good Lubrication Dept. Held Key to Dealer Profits 


Stambaugh Cites Progress 
Made in Servicing Cars 


director of national service oper- 
ations, Hudson Motor Car Co., de- 
clared this week. 


“Locally, sectionally and in a 
national way, there is the great- 
est realization on the part of 
dealers that through this medium 
alone they have the key to their 
owner follow-up problem, as it 
relates to both service volume and 
new car repeat sales,” he said. 

“Tt has become evident to them 
that peaks and valleys in the 
parts and service business can be 
avoided by a constant flow of lu- 
brication jobs from their own car 
customers, both new and used. 

“Tt is no new story to them that 
the issue has been influenced and, 
without doubt, forced by passing 


of heavy repair volume, with the 
exception of its relation to 
wrecks. Dealers easily recall the 
days when own- 
ers accepted the 
yearly overhaul 
as a matter of 
course. Jobs 
ranging from 
$75 to $175 were 
common and 
considered noth- 
ing unusual by 
either owners or 
dealers. 

“The reasons 
for the passing 
of heavy repairs 
are too well known to require 
any comment or explanation here. 
The cars of today do not, in the 
main, require this overhauling 
process, and the measure of their 
need at all has become a matter 
of how well the owners have fol- 
lowed their dealers’ advice in the 


T. H. Stambaugh 


TT 


iis of Dealers Are Getting 
This Extra Profit 


@ Countless dealers who have never be- 
fore put real push behind a driving light 
of any kind, are rolling up real volume on 


Safetylight. The margin is exceptionally 
attractive—sufficient to make a notable 


increase on the net profit of every new car 
sold. Your customers have already read 


about this life-saving light, 


tional magazines, and your 


made before you start. Safetylight devel- 
ops 143,000 safe candlepower, projects a 
quarter-mile beam and absolutely pre- 


in the na- 
sale is half 


vents blinding from oncoming glare. Turns 


DRIVING LIGHT 


ance. Mounts, 
one-bolt 
Beautifully, finis' 
Supplied wit 
List price.--++**" 

Install 


in any direction. Installation is quick and 
easy. List price $16. Write for full facts. 
UNITY MANUFACTURING COMPANY + CHICAGO 


tallation. 
versal ins 
unt hed in chromium. 


h amber lens. 


ation Extra . 
higher west oO 


Saftdinlt 





Chicago Sets a 


New High 


In 1936 Car Registrations 


CHICAGO.—The position of the 


Chicago market and its impor- 
tance in the 1936 recovery march 
were forcibly demonstrated this 
week when new car registrations 
for last year in Cook county were 
released. 


In addition to turning in a sen- 
sational increase over the 1935 
total of 92,251 units, last year’s 
total of 117,143 exceeded the pre- 


matter of this thing we are talk- 
ing about—lubrication. 

“Approaching this subject again 
from its angle of importance to 
dealer shop volume, we say with- 
out hesitancy that the incorpora- 
tion of a well-established, syste- 
matically-operated lubrication de- 
partment has made the difference 
between profit and loss month af- 
ter month in that division of the 
business. 


“Of necessity, the equipment it- 
self, the splendid appearance of 
the department with its overhung 
valance or awning, give but part 
of the answer. All of the dealers’ 
customers must know through the 
medium of organized and regular 
notice that the department is 
there for the splendid services it 
can render these owners. 


Good Supervision 


“Further, its ‘manning’ or su- 
pervision must be in the hands of 


a competent all-around mechan-| 
who | 


ical operator or operators, 
also have those sales characteris- 
tics which will make it possible 


for him, or them, to convey to the! 


owners the need of certain main- 
tenance repairs which, in the 


main, are uncovered only in care-| 


ful lubrication processing. 


“The ‘Pageant of Lubrication 
Progress’ by dealers has been 
viewed by all car manufacturers 
with a great amount of pride. The 
activity needed little encourage- 
ment from the various service 
divisions. Car dealers know when 
they have a ‘hot one’ and are 
quick to take advantage of plans 
and suggestions as set forth by 
the car companies,” he said. 

“The whole effort among deal- 
ers has also been aided and 
abetted by certain large petroleum 
manufacturers who, because of 
their long experience in this 
phase of the service business, 
have contributed much in the way 
of layouts, operating plans and 
splendid cantonal 


Ala. Cine Tax 
Not to Be Paid 
By Car Dealers 


MONTGOMERY, Ala.—(UTPS) 
—Gov. Bibb Graves has instructed 
the state tax commission not to 
collect the 1% per cent gross re- 
ceipts tax on the sale of new and 
used automobiles. 


Automobile dealers from 
throughout the state went to 
Montgomery and protested the 
tax on the grounds that automo- 
bile dealers of Alabama are now 
paying "57 per cent of the total 
tax load in the state. 

The dealers argued that the 
small margin of profit on auto- 
mobiles makes it difficult for 
them to operate in view of the al- 
ready existing taxes. 


Patrol Saves $234,285 


AUSTIN, Tex.—dAdditional motor 
vehicle registration fees collected by 
the various tax collectors, through 
the efforts and enforcement activ- 
ities of the Texas highway patrol, 
amounted to $539,176 for the fiscal 
year. Operating expenses came to 
approximately $304,890, leaving a 
net return to taxpayers of $234,285, 
according to figures by L. G. Phares, 
chief of the patrol. 


vious all-time high of 111,913 new 
cars, set in 1929. The figures, com- 
piled by the bureau of motor 
advice, do not include the final 
two days of 1936. 


Just how greatly the recovery 
has set in is shown on a com- 
parative basis with 1932, the low 
point of the depression, when the 
year’s total amounted to 33,768 
units. 


December ended the year in 
strong fashion, with registrations 
for the first 29 days at the 10,998 
mark, as against 9,444 for the 
same month the year before. The 
total was nearly double that of 
November when it reached 5,287. 


As in November, Plymouth took 
the lead away from Chevrolet and 
Ford during December, the regis- 
trations for these three makes 
being 1,818, 1,537 and 1,532, re- 
spectively. 

For the year, Chevrolet captured 
first place with 22,071 units as 
against 13,856 in 1935. Ford was 
second with 21,800 as compared 
with 27,262 the preceding year. 
Plymouth in third showed a big 
gain over 1935, with 18,340 against 
11,761. So did Dodge in fourth 
with 13,325 against 8,448. 

Next in order came Oldsmobile 

with 7,992 against 7,013, Pontiac 
with 7,130 against 5,716, Buick with 
6,929 against 4,082, Packard with 
| 3,751 against 1,936, Hudson-Terra- 
plane with 2,618 against 2,027, 
Chrysler with 2,616 against 1,751, 
| Studebaker with 2,572 against 
| 1,505, De Soto with 2,102 against 
1,299, Nash and Nash-LaFayette 
with 2,002 against 1,811, and Cad- 
illac-LaSalle with 1,540 against 
1,054. 

The figures also show Lincoln- 
Zephyr registering 727 against 
165, Graham 506 against 464, Au- 
burn-Cord 278 against 615, Reo 
119 against 120, Willys 94 against 
38, Hupmobile 60 against 197, 
Pierce-Arrow 41 in both 1936 and 
1935, and miscellaneous 515 
against 1,095. 

The achievement has _ been 
scored without an alarming con- 
dition of too high inventories on 
used cars. In other words, dealers 
throughout the year kept up 
steady campaigns to sell their 
used cars and met with success 
in most instances. 


Strike Helping 
Used Car Sales, 
Dealers Report 





KANSAS CITY.—A new dealer 
viewpoint of the automobile strike 
is developing here, as many say 
a 60-day shut-down of all automo- 
bile plants will enable them to 
clean up used car stocks. Heavy 
new car sales have made used 
cars an acute problem, they say. 

Meanwhile, the strike situation 
at the Chevrolet-Fisher body plant 
is confusing, but information from 
confidential sources indicates 
union claims are greatly exag- 
gerated. 

Union forces are said to be “put- 
ting on the heat” and signing up 
new members daily. The Fisher 
body plant is said to be stronger 
unionized than Chevrolet. 

Common talk among workers 
here is that the excuse back of 
the sit-down was planned. The 
employe who violated the safety 
rule is said by many to have 
planned the act to furnish an 
excuse. 

Many workmen have evidenced 
their desire to return to work, 
claiming they are satisfied with 
wages and working conditions. 
About 35 per cent of Chevrolet 
plant workers are said to have 
signed pledges of loyalty to the 
company and are asking they be 
returned to work as soon as pos- 
sible. 
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2,000 Expected to Attend SAE Annual Convention 


Session is Set Aside 
For Discussion of Trailers 


(Continued from Page 1) 


cast from 9 to 9:30 p.m. over the 
Blue network of the NBC. 

Following are the tentative pro- 
grams: 

MONDAY 

10:00 A.M.—Transportation and 
Maintenance, H. W. Drake, chair- 
man. “Vehicle Design from a 
Maintenance and Operating 
Standpoint” — F. L. Faulkner, 
Armour & Co., and collaborators. 


10:00 A.M.—Fuels and Lubri- 
cants, T. B. Rendel, chairman. 
“A Sparking Plug, Adapted for 
Measuring Cylinder Head Tem- 
peratures”—G. D. Boerlage and A. 
G. Cattaneo, Royal Dutch Shell 
Engine Research Station, Delft, 
Holland. To be presented by A. 
G. Marshall, Shell Oil Co.—“Fac- 
tors Affecting Relative Knocking 
Characteristics of Motor Fuels in 
Service’—John M. Campbell, 
Wheeler G. Lovell and T. A. Boyd, 
General Motors Research Corp. 

2:00 P.M.—Truck, Bus and Rail- 
car, A. Gelpke, chairman. “Rear 
Engine Clutch and Transmission 
Developments”—C. D. Peterson, 
Spicer Manufacturing Corp.— 
“Factors in Engine Temperature 
Control”—H. E. Winkler, Schwit- 
zer-Cummins Co. 

2:00 P.M. — Fuels and Lubri- 
cants, J. B. Hill, chairman. “De- 
velopment of an Altitude Knock 
Test Method”—W. M. Holaday 
and G. T. Moore, Standard Oil 
Co., of Indiana—“Influence of 
Humidity on Knock Ratings”—J. 
R. MacGregor, Standard Oil Co. 
of California.—‘Effect of Knock 
Intensity on Fuel Knock Rat- 
ings”—Neil MacCoull, The Texas 
Co. 
8:00 P.M.—Junior-Student, J. J. 
Frey, chairman.—“Electrical Con- 
trol of Industrial Units”’—Ralph 
Powers, Electronic Control Corp. 
—“Engineer’s Social Responsi- 
bility’—Dr. James S. Thomas, 
Chrysler Institute of Engineering 
and Clarkson College of Tech- 
nology. 

TUESDAY 

10:00 A.M.—Tourist Trailers, A. 
G. Herreshoff, chairman.—‘“Where 
is the Trailer Going?”—Philip H. 
Smith, Pawling, N. Y. 

2:00 P.M.—Diesel Engine, F. M. 
Young, chairman.—“Correction of 
Diesel Engine Performance for 
Changes 
tions’—C. Fayette Taylor, Mas- 
sachusetts Institute of Tech- 
nology. — “Compression-Ignition 
Engine Performance at Altitude 
Conditions’—C. S. Moore and J. 
H. Collins jr., National Advisory 
Committee for Aeronautics, Lang- 
ley Field—‘Diesel Operation”— 
Cc. G. Anthony, Pacific Freight 
Lines. 

71:45 P.M. — Business Session, 
President R. R. Teetor, in the 
chair.—Nomination and election 
of members-at-large of annual 
nominating committee; Announce- 
ment of election of officers for 
1937; Presentation of life member- 
ship to Past President Roos. 

8:00 P.M.—Passenger Car Safe- 
ty, Miller McClintock, chairman. 
—“1940?”—Lieut. F. M. Kreml, 
director, safety division, Interna- 
tional Assn. of Chiefs of Police.— 
“Relating Highway Planning to 
the Traffic Requirements”—T. H. 
MacDonald, chief, Bureau of Pub- 
lic Roads, Department of Agri- 
culture—“An Automobile Engi- 
neer Looks at Safety” — W. J. 
Davidson, General Motors Corp. 

WEDNESDAY 

10:00 A.M.—Diesel Engine, A. 
W. Pope jr., chairman.—“Diesel 
Engines in Trucks’—B. B. Bach- 
man, Autocar Co.—“Cetane Num- 
bers, Life Size’—Lieut. Com- 
mander R. F. Good, U. S. Engine- 
ering Experiment Station, An- 
napolis. 


10:00 A.M.—Passenger Car Body | 


Symposium, R. J. Waterbury, 
chairman.—“The Aircraft Trend 
in Body Structural Design”—Ed- 


in Atmospheric Condi- | 








ward G. Budd, E. G. Budd Mfg. 
Co.—“The Chassisless or Unit Car 
Question” — Stanley E. Knauss, 
Motor Coach Division, Gar Wood 
Industries.—“Criticisms from the 
Aircraft Viewpoint”’—Ralph Up- 
son, consulting aeronautical engi- 
neer, Detroit—‘Modern Body 
Structure and the Service Prob- 
lem’—Howard D. Brown, general 
attorney, Detroit Automobile In- 
ter-Insurance Exchange. 

2:00 P.M.—Ring Sticking Smy- 
posium, A. L. Beall, chairman.— 
“Observation on Cylinder Bore 
Wear”’—Max Roensch, Chrysler 
Corp.—“A Mechanical Solution of 
the Diesel Engine Piston Ring 


Sticking Problem”—A. W. Pope 


Ask us to PROVE it! 


STAINLESS STEEL ACCESSORIES — 


a, 
jr., Waukeska Motor Co.—“Engine 


Temperature as Affecting Lubri- 
cation and Ring Sticking’”—C. G. 
A. Rosen, Caterpillar Tractor Co. 
—“The Problem of Ring Sticking 
in Aviation Engines’—O. C. 
Bridgeman, bureau of standards. 

8:00 P.M.—Tractor, A. W. Lav- 
ers, chairman.—“The Tractor— 
Brother to the Automobile”’—V. 
P. Rumely, Hudson Motor Car 
Co.—“The Cavalcade of Farm 
Mechanization”—Harry G. Davis, 
director of research, Farm Equip- 
ment Institute. 


THURSDAY 

10:00 A.M.—Passenger Car En- 
gines, E. H. Smith, chairman.— 
“Powerplant Possibilities of the 
Immediate and the More Remote 
Future”—P. M. Heldt, Automotive 
Industries. 

2:00 P.M.—Passenger Car Lubri- 
cation, W. S. James, chairman.— 
“Extreme Pressure Lubricants for 


ie OR beauty 
for weight reduction 
able ultimate economy . . 
metal can do your job better than 


when designed to take full advantage of all 


the properties of USS Stainless Steel—usu- 
ally cost no more than plated ones ... 


some- 


times cost less. This is also true of stainless 


trimming. 


Ask us to prove it. Write us freely 


U-S-S STAINLESS STEEL 


Hypoid Axle Gears’—W. R. Gris- 
wold, Packard Motor Car Co. 


2:00 P.M.—Aircraft, Mac Short, 
chairman.—“Spot and Seam Weld- 
ing the Aluminum Alloys’—G. O. 
Hoglund, Aluminum Co. of Amer- 
ica.—“Gust Loads on Airplanes” 
—Richard V. Rhode, national 
advisory committee for aeronau- 
tics, Langley Field.”—“Ocean Air 
Transportation”—L. C. McCarty 
jr., Glenn L. Martin Co. 

6:30 P.M.—Dinner, V. P. Rum- 
ely, chairman Detroit section; W. 
J. Davidson, toastmaster; K. T. 
Keller—‘“The Airship and _ Its 
Place in Modern Transportation” 
—Doctor Hugo Eckener, chair- 
man of the board, German Zep- 
pelin Transport Co.—R. R. Tee- 
tor, president SAE; H. T. Wool- 
son, president-elect; presentation 
of the Vincent Bendix trophies. 


FRIDAY 
10:00 A.M. — Aircraft Engines, 


aia sir den 
- for prov- 
. no other 


7 


Opie Chenoweth, chairman.—"“Air- 
craft Engine Materials’—J. B. 
Johnson, U. S. Army Air Corps, 
Wright Field. 


2:00 P.M.—Aircraft Engines, 
Robert Insley, chairman.—‘High 
Output—And How?”—Val Cron- 
stedt and R. N. DuBois, Aviation 
Mfg. Co., Lycoming division.— 
“The Measurement of Engine 
Friction”—M. K. McLeod, Mass- 
achusetts Institute of Technology. 


8:00 P.M. — Production, K. L. 
Herrmann, chairman.—Develop- 
ments in Close Machining Prac- 
tice in Automotive Production”— 
Fred Pyper, Buick Motor Co.— 
“Budgeting Expense and Cost of 
Handling Materials in Automo- 
tive Plants”—George Miller, bud- 
get supervisor, Chrysler & Chry- 
sler-Kercheval plants of Chrysler 
Corp. 


“| KNOW STAINLESS STEEL — 


that’s why I chose this car!" 
buyers know that stainless steel is the only 
trimming which will stay always bright and 


Even women 


sparkling, never peel or rust. That's why 
stainless trimming helps the salesman make 


the sale. 


FOS hA etl isiMmesr ht Mm isle 
ming or accessories or strong, light- 
weight bodies. We will ‘send facts 


and figures to interest you. 


LIGHT-WEIGHT TRUCK and BUS BODIES of USS Stainless Steel are stronger and safer and earn more profits. Large experienced 


trucking companies state that each pound of body weight saved is worth $1 per year in added earning power. This body was built by Edw. G. Budd 
Mfg. Co. with their ““Shotweld”’ process. 


U°S:S STAINLESS STEEL 


AMERICAN STEEL & WIRE COMPANY, Chicago and New York 


CARNEGIE-ILLINOIS STEEL CORPORATION, 


Pittsburgh and Chicago 


NATIONAL TUBE COMPANY, Pittsburgh 


Columbia Stee! Company, San Francisco, Pacific Coast Distributors 


UNITED STATES STEEL 


United States Steel Products Company, New York, Export Distributors 





DETROIT.—New ways to reduce 


excessive used car losses, through 
individual dealer efforts, are out- 
lined in a comprehensive booklet, 
“Modern Methods of Appraising 
Used Cars,” just issued by the 
National Automobile Dealers’ 
Assn. A review is also made of the 
conditions which have contributed 
to losses in the past, and definite 
steps are recommended for a 
modern appraisal of the used 
stocks. 

In making the survey, NADA 
analyzed thousands of dealers’ 
operating statements and made 
many personal investigations to 
discover the cause for over-al- 
lowances. 

After citing the huge losses sus- 
tained by dealers annually, which 
is estimated at $23,000,000 in 1935, 
NADA condemns the _ so-called 
“shock” appraisal method, where- 
by the prospective new car buyer 
is quoted a very low price on his 
used car in the hope _it would 
shock him to such a degree that 
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NADA Proposes Plan to Reduce Used Car Losses 


Uniform Allowance U rged 
To Replace ‘Shock’ Method 


a slight increase in the allowance 
would enable the dealer to pur- 
chase the used vehicle at the right 
price. This long-standing method, 
the survey showed, is producing 
adverse results. 


Declaring that over-allowances 
are the chief cause of losses, 
NADA revealed also that there is 
a wide difference of opinion 
among dealers concerning the ac- 
tual market value of any given 
used car. Tests proved that dealer 
opinion varied as much as $200 on 
the value of used cars in the same 
community, as well as among 
dealers handling the same make. 

Another major fault was found 
in the inability of salesmen to 
carry through the complete sale. 
Hither because the salesmen were 
incapable or because they were 
simply not permitted to quote al- 
lowances, most dealers were found 
to inject a used car appraiser into 
every sales picture, with resultant 
dissatisfaction. 


Recommended by NADA as 


sas 1:1 


Goon? 


EAR 


BATTERY 


IN IT FOR You! 


uct bearing the name — in the 
NEW Goodyear Battery as in the 
Goodyear Tires and other prod- 
ucts they have known for years. 


The dollars-and-cents value of 
a good name in selling is strik- 
ingly evident in the amazing 
success of the new Goodyear 
Battery. 


‘*There’s a Goodyear Battery 


now!”’ 


This simple announcement 
started an immediate buying tide 
that has rolled across the conti- 
nent. And the buying tide is still 
rising. 

The reason? It is because, in 
the public mind, ‘‘Goodyear”’ 
stands for top value in any prod- 


In addition to this tremendous 
public acceptance, Goodyear is 
putting behind this new battery 
a merchandising program which 
is enabling dealers to operate 
successfully at minimum over- 
head cost. 


There is opportunity here for 
you—opportunity for extra sales, 
attractive extra profits. 


Do you want full information? 
Write for it today. 


THE GOODYEAR TIRE & RUBBER CO., INc., AKRON, OHIO 


re) es eV 
x BATTERIES ~« 


COMBINING INGENUITY AND ATTRACTIVENESS, this window display was supervised by 
F. L. Taylor, parts manager for the Fox Chevrolet Co., Wichita Falls, Tex., and captured a prize in 
Chevrolet’s $1,000 accessories display contest. The Christmas trees are real, and the miniature homes 


N.S.P.A. Prepares Survey 


On Internal Management 


ship. Charts included in the book 


are complete in every detail. 


means of reducing used car losses 
were the following: 

Adoption of a universal stand- 
] ard of value, or yardstick, 
for determining used car values. 
The NADA Official Used Car 
Guide, a monthly service setting 
forth the market values for var- 
ious trading areas as based on 
actual prices paid by dealers, was 
suggested as the standard me- 
dium. 

By training salesmen to ap- 

praise used cars, make them 
responsible for the complete sale. 


Discard the obsolete “shock” 
appraisal method, which in- 
sults the buyers’ intelligence. 


NADA suggests a step-by-step 
procedure, which if followed, it 
believes, will reduce used car 
losses and permit retention of 
some of the new car gross profit. 
The steps: 

Selling the new car. The aver- 

age salesman does a good job 
on this angle. 

Buying the used car. Cite the 

NADA guide, telling the pros- 
pect that “allowances which are 
fair to both you and my firm are 
based on the market value of your 
car just as prices on other com- 
modities are determined.” 


Examining the used car. Ex- 

amine the vehicle carefully, 
citing its good points and its de- 
fects as well. 

Driving the used car. Take the 

prospect on a short ride in his 
vehicle, checking its running 
order, brakes, etc., and pointing 
out its good and bad points. 


Controlling the sale. The 
E salesman is now in a position 
to talk allowances after he has 
tactfully compared the new car 
with the old. “For your added pro- 
tection, Mr. Prospect,” the sales- 
man may here bring in the “used 
car checker” who looks over the 
car while the salesman and pros- 
pect discuss terms. 


Presenting the allowance. Tell 

the prospect the average mar- 
ket value of his used car in the 
community, as based on the 
NADA guide, and enumerate the 
necessary repairs on his vehicle 
before it can be sold, etc. 


G Justifying the allowance. If 
the prospect objects, point out 
that the attractive price on the 
new car carries only a small mar- 
gin of gross, and that an inflated 
allowance is usually reflected in 
a higher selling price. Further, 
you are able to grant concessions 
without weakening your position. 
Closing the sale. With the ap- 
praiser’s figures now available, 
the salesman can justify the al- 
lowance figures and perhaps “split 
the overhead expenses” with the 
customer if he will close deal now. 
If necessary the sales manager 
may be woe into the picture. 


Tag O ae Open 


SACRAMENTO, Calif.—Offices of 
the department of motor vehicles are 
to be kept open each Saturday after- 
noon during the license removal 
period, Jan. 2 to Feb. 4, in order to 
expedite issuance of 1937 plates. 





DETROIT.—What is said to be 
one of the most complete and 
constructive wholesalers’ internal 
management surveys ever pre- 
pared by the association was pre- 
sented by Secretary Nigg to the 
wholesalers’ division of the Na- 
tional Standard Parts Assn. at 
the recent convention in Chicago. 

Three observations included in 
the survey are that wholesalers 
are making a slightly higher net 
profit than in 1931; that overhead 
is being reduced in line with 
lower gross margins of profit on 
leading lines, and that today’s 
near prohibitive ratio between 
volume of business needed to pay 
off on a jobber’s investment will 
discourage any substantial in- 
crease in the number of new 
jobbing establishments. 

The 33-page survey distributed 
among NSPA wholesaler mem- 
bers, was based on reports cover- 
ing 1935 operations, sent in by a 
large percentage of the member- 


Oakland Dealers 


Reorganize Assn. 
To Include County 


OAKLAND, Calif—The Oak- 
land Motor Car Dealers Assn. has 
been reorganized as the Eastbay 
Motor Car Dealers’ Assn., to in- 
clude dealers of the entire Ala- 
meda county territory. 


President of the new associa- 
tion is G. H. Forman, who a short 
time ago was elected president of 
the old organization. Other of- 
ficers are: J. Charles Nagel, vice- 
president; Charles L. Hebrank, 
treasurer; and C. M. Walters, 
secretary and attorney. Directors 
include James Paps, George S. 
Daniels, Harry B. Liggett, Roy 
Butler, Karl Goeppert and H. L. 
Glikbarg, of Oakland; Joe Davis, 
of Berkeley; H. J. Wetmore, of 
Alameda, L. R. Brooks, of Al- 
bany; and Mel McClaren, of San 
Leandro. 


The new association, according 
to Forman, not only will handle 
problems of the automotive busi- 
ness, but will assert itself in 
matters of legislation and taxa- 
tion that affect the best interests 
of the motoring public. 

Alameda county is ffirst in 
northern California and second in 
the entire state in motor vehicle 
registrations, having 155,357 pas- 
senger cars and 8,496 trucks for 
the first 11 months of 1936; and 
it is predicted that the total will 
exceed 175,000 passenger cars 
when the registrations for Decem- 
ber are compiled. 

An appeal to President Roose- 
velt for immediate federal action 
“to terminate the existing mari- 
time strike, which is paralyzing 
the nation’s industry,” has also 
been made by the Eastbay Assn. 


were reproduced on slides for the 
convention. 

In a preliminary statement, at- 
tention was called to the changes 
occurring in the automotive af- 
termarket, the need for accurate 
records in the operation of a suc- 
cessful wholesaling business, and 
to the law of “business efficiency” 
defined as “a knowledge of oper- 
ating standards and limitations 
so that ‘outgo’ or expenditures 
may be kept sufficiently within 
income to provide adequate profit 
to justify the investment of capi- 
tal, effort and the risk involved 
and also to provide for expan- 
sion—the yardstick of progress.” 

The survey divides reporting 
firms into six classifications ac- 
cording to size, ranging from 
businesses of less than 75,000 to 
those over 450,000. Every phase 
of jobber operation is analyzed 
with best performances indicated 
and the spotlight is thrown on 
points where special effort is 
needed to bring net profits up. 
Most interesting to wholesalers at 
the convention were charts show- 
ing distribution of the sales dol- 
lar and gross margin of profit 
dollar, the ratio of cost of sales 
to sales, and analyses of overhead 
turnover, collections, and machine 
shop sales and labor. 

A specimen accumlative yearly 
budget carried at the back of the 
survey offers jobbers a guide to 
follow in re-adjusting their pres- 
ent record of expenses. 


NICKELGRAMS 


Aided by American experience 
and techniques, Russia has de- 
veloped its tractor industry to a 
point where it is one of the most 
important industrial activities of 
that country. In setting up the 
new industry, it was found neces- 
sary to consider among other 
things, the engineering design of 
both vehicle and engine, the best 
manufacturing methods, and last 
but not least, the right kind of 
materials. It is of interest to 
note that in the selection of ma- 
terials the best American prac- 
tice has been carried out. Con- 
sequently, we find that the Rus- 
sian tractors feature the well- 
known Nickel chromium alloy 
steels that have proved so satis- 
factory in this country for trans- 
mission and axle gears, transmis- 
sion and axle shafts and 
THE for many other parts. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





Safety 


AUTOMOTIVE DAILY NEWS, SATURDAY, JANUARY 9, 1937 


White Motor Enters Low-Priced Truck Field 


Pa. Will Spend $100,000 
To Check Road ‘Massacre’ 


Provisions Feature 


Company’s 2 New Models 


CLEVELAND.—Predicting 
coming year to be the greatest in 
the annals of the truck industry, 
Robert F. Black, president of the 
White Motor Co., this week an- 
nounced his company’s entrance 
into the low-price truck field with 
a new line priced at less than 
$1,000. The move was made pos- 
sible, he said, by record sales 
gains and completion of the 
company’s most successful year. 

Manufacture of tne new truck 
models. will push _ production 
schedules upward 50 per cent over 
last year, Black said, adding that 
White anticipates the sale of 
more than 20,000 units during the 
coming year. First of the new 
series, orders for which have al- 
ready topped the 500 mark, will 
roll off the assembly line in a 
few days. 

The lowest-priced White truck 
ever to be placed on the market. 
the new line will be listed at $985 
and up, rated in the one-1%-ton 
field, and manufactured in two 
models, 700 and 700K, the latter 
a tractor. Embodying balanced 
mechanical specifications, the 
new series will make available a 
group of optional features such 
as wheelbases, transmissions, rear 
axle ratios and tire sizes to meet 
the requirements of specific 
operation. 

Outstanding single feature of 
the new 700 series will be a new 
White six-cylinder engine of 250- 
cubic inch displacement, having 
light weight de luxe pistons anda 
directional water cooling system 
for the exhaust valve seats. The 
latter system, it is claimed, pro- 
vides a constant flow of cooling 
water against that portion of the 
cylinder block surrounding the 
exhaust valve seats, thus elimi- 
nating the threat of block warp- 
age and valve pitting while in- 
suring long life at this point. 

Styled by Count Alexis de Sak- 


Colo. Studies Tax 
On Buses, Trucks 
As Public Utilities 


DENVER. — Taxation of buses 
and trucks used for hire on the 
same basis as railroads will be 
one of the important questions 
before the 
legislature when it begins con- 
sideration of a bill to put in effect 
the new specific ownership tax 
on motor vehicles. 

The taxation plan was brought 
up for discussion this week before 
a committee of 16. On this com- 
mittee is Thomas Braden, secre- 
tary of the Colorado Motor Ve- 
hicle Dealers Assn. ana also sec- 


retary of the Denver Automobile | 


Dealers Assn. 

George F. Dodge, tax agent of 
the Denver & Rio Grande western 
railroad, is sponsor of the idea. 
He holds that buses and trucks 
used in interstate commerce in 
the hauling of passengers and 
freight should be classified as 
public utilities and assessed by 
the state tax commission. 

Taxes raised through such a 
proposal, Dodge said, should be 
distributed to the counties through 
which the bus and truck lines 
passed, on the basis of mileage, 
and he advocated that each 
school district in the counties 
traversed should have a propor- 
tionate share of the money raised. 

Previously representatives of 
interstate truck lines used in the 
movement of merchandise in- 
formed the committee that under 
the present system of taxation a 
levy equivalent to 150 per cent 
was made against them. 


the 





incoming Colorado | 





the new 
Model 700 will offer a choice of 
five different wheelbases, ranging 
from 136” to 196”. 
on the new jobs will be four- 
wheel hydraulic brakes having 
270 square inches of lining area, 
a motor of 70 horsepower develop- 
ing 165 pounds foot torque, proper 
chassis weight to _ incorporate 
ruggedness of design, automatic 
air-ventilated cabs, thickly in- 
sulated floor boards permitting a 
fume-proof cab the year around, 
and a twin-lever steering gear 
which eliminates the threat of 
driver fatigue, increases man- 
euverability, and allows for great- 
er ease in parking. 


hnoffsky, 


(use 


Goodall-Sanford Industries 
Fifth Avenue at 31st St., N. Y. C. 


streamlined 


Safety features | 


| . 
Since 





aves Dealers 


See a a Big Year 


DENVER.—New car stocks here | 
were pretty well cleaned out over 
the holidays. In addition, orders | 
are booked for future delivery 
several weeks ahead. 


Dealers here predict a banner 
year ahead. Local merchants in 
all lines report that the Christmas 
business this year was the best 
1929 and some even place 


1936 sales ahead of that year. 


Sale of used cars continues slow 
in the Denver market. Increased 
buying power has widened the 
field for new cars, while it has at 
the same time cut down in the 
field for used car sales. 


HARRISBURG, Pa. (UTPS)— 
| Designed to check “massacre on 
the highways,” Gov. George H. 
|Harle’s highway safety council, | 
under the direction of Secretary 
of Revenue John B. Kelly, will 
| spend $100,000 in the next six 
|months from proceeds from the 
sale of motor vehicle inspection 


ganda. 


“No medium for the distribution 
|of information will be neglected 
‘in the safety program which 
| marks the beginning of the second 
six months of the activities of the 
council,” Kelly said. The council 
| plans to utilize billboards, signs, 
newspaper advertising, radio and 
motion pictures for its most elab- 





stickers for traffic safety propa- | 


| orate highway safety program. 
The first phase of the campaign 
became effective with the erec- 
tion of more than 4,000 signs 
bearing safety slogans on bill- 
| boards throughout the _ state. 
Plans are also made for the dona- 
tion of 1,000 heavy metal signs. 
A motion picture now being 
filmed, which depicts virtually 
every experience of a driver will 
be released in January. The dram- 
atization is being prepared for 
distribution to schools and 
theaters. 


An eight-week campaign of 
newspaper advertising largely 
duplicating billboard signs be- 
gins this month. 
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.-»- BUT HOW ABOUT THOSE SEATS? 


In selling used cars, appearance is half the sale... that’s why cars up- 


holstered with mohair velvet get a quicker, more profitable turnover. 


Reconditioning costs are cut, because luxurious sturdy Velmo— 


mohair velvet— cleans easily, stays so new-looking, and makes slip- 


cover-ups unnecessary. 


When you show mohair velvet upholstered used cars, point out 


the fresh good looks of the seats... beauty that lasts as long as the 


motor. When you sell new cars, remind the purchaser that sturdy 


mohair velvet means greater value at the trade-in. 


VELITO 


THE MODERN MOHAIR VELVET 
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Front center: 129-inch wheelbase Hudson Custom Eight Country Club Sedan (radio standard). Left to right in background: Hudson Custom Eight Convertible 3 


Hudson steps ahead into what gives promise of being one 
of the greatest automobile years of all time. And Hudson’s 
confident expectation of outstanding success in 1937 is based 
upon two lines of completely new cars, giving complete cov- 
erage of the volume market. Both these lines are rapidly 
gaining in public acceptance, which is translated into stead- 
ily increasing sales: 


TERRAPLANE 


The No. 1 CAR of the Low Price Field 


The 1937 Terraplane proves itself No. 1, regardless of what 
basis of comparison you adopt. For example, no car in the 
entire low price field even comes close to matching Terra- 
plane’s 96 horsepower. In fact, to equal it, the buyer has to 
go to a car costing $130 more. Cars with wheelbase equal 
to Terraplane’s 117 inches cost as much as $90 more. For 


a 


equivalent front seat room, he has to pay $475 more... and 
only in Terraplane of all the low priced cars can he have 
Selective Automatic Shift, optional extra, and own a car 
that “almost drives itself” ... just a flick of a finger, the touch 
of a toe, to shift ...to stop...to go. Andsoon...all through 
the car... any way you measure it, Terraplane is the No. 1 
Car in the low price field in size, power and new features. 


HUDSON 


The No. 1 CAR of the Mederate Price Field 


The 1937 Hudson Sixes and Eights hold as definite and 
clear-cut a leadership in their fields as does Terraplane in 
the low-priced group. These cars exceed other moderate- 
priced cars in power ...in proved performance... in room 
and luxury and everything else that the buyer wants. Thus, 
Hudson’s No. 1 position, like Terraplane’s, is built on the 
solid foundation of giving more for the money. 
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No. 1 CAR OF THE LOW.PRICE FIELD. 


HUDSON 


No. 1 CAR OF THE MODERATE PRICE’ FIELD 


am (radio standard). Terraplane DeLuxe Business Coupe. Super Terraplane Sedan. Hudson Custom Six Touring Brougham. Super Terraplane Convertible Coupe. 


This principle of giving a better value has reared many a 
great business structure. This principle is Hudson’s policy, 
reflected in Hudson’s products .. . more of everything the OPEN HOUSE 
buying public wants in a motor car, in either price field. 


We’re holding “open house” here at Hudson . . . and we tor N. A. D. A. Members 
hope you will drop in and meet the Hudson “family.” When 
you examine the new 1937 Hudsons and Terraplanes, you 
will see this extra value. When you drive one of them, we You are cordially invited to drop in at 


believe you will decide to step ahead with Hudson in 1937. s 
rs + m4 the Hudson Factory while you’re in 
Detroit. A warm welcome awaits you here! 


Be sure to see the new 1937 Terraplane Commercial Cars. 
A full line of models . . . every one No. 1 value in its field. 


CARS BUILT BY HUDSON 


TERRAPLANE @© HUDSON SIX @© HUDSON EIGHT © COMMERCIAL CARS 


* * * 
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Materials are Checked 
For Wear and Strength 


By GEORGE E. SHELLEY 


HARRISBURG, Pa.—Despite 
the fact most people are entirely 
ignorant of the matter, millions 
of dollars are spent annually by 
testing laboratories throughout 
the United States to insure the 
best types of highways possible. 

Pennsylvania, in building its 
testing and research laboratory, 
completed in 1929, spent approx- 
imately $125,000 for equipment, 
operations, rentals, etc. The build- 
ing alone cost about $250,000. The 
state highway department spent 
about $60,000,000 during 1934 and 
between $60,000,000 and $70,000,000 
in 1935. 

In charge of the work done in 
this laboratory located in Harris- 
burg, which employs 70 people, is 
H. S. Mattimore, engineer of tests. 
There are two branches, one in 
Allentown and another in Pitts- 
burgh. 

Guard Rails Tested 


The laboratory, used as a model 
by the federal government, is the 
most complete in the nation. 

The first intensive guard-rail de- 
velopments were made by the 
laboratory in a co-operative test 
in a research project with the 
United States bureau of public 
roads in 1924. 

Each state has at least one test- 
ing laboratory. There are 244 
commercial testing laboratories 
and 67 branches. Colleges main- 
tain 200. 

Although testing apparatus is 
of a somewhat standardized de- 
sign, the laboratory at Harris- 
burg has unusual refinements of 
control and some special equip- 
ment. : 


The laboratory is divided into} 


five sections — executive, exhibit, 


chemical laboratory, physical lab- | 


oratory and the cement-sand lab- 
oratory. There are six offices, 
those of the chief, assistant chief, 
field supervisor, field men, stenog- 
raphers and file room. 

The exhibit room contains mod- 
els of machines for road construc- 
tion and maintenance, specimens 
of materials used for highway 
construction, cross sections of 
pavements showing the develop- 
ment of present-day road design 
and geological specimens from all 
parts of the state. 


Contractors Are Helped 


The chemical laboratory is di- 
vided into an analytical and a 
bituminous division. In the phys- 
ical laboratory, cork insulation 
has been used on all apparatus 
which might transmit vibrations 
through the building. A section 
has been tiled on the roof to en- 
able weathering tests on paints, 
ametals, etc. Specifications, in- 
*tended to control the quality of 
materials, are furnished each con- 
tractor. 


Tests made in the chemical lab- 











oratory include purity of water 
used in concrete; paints to be 
used for white lines and yellow 
fog lines; tests to determine the 
effects of freezing, thawing, rain 
and sunshine on materials to be 
used in road construction. 


Analysis Made of Sand 

Another comparatively recent 
development is the use of symbol 
signs in place of reading legends. 
Tests are made on the reaction 
of motorists to these signs; sam- 
ples from every highway con- 
struction project are tested; tests 
are made on the ductility of an 
asphalt cement as well as their 
consistency, and an analysis is 
made of sand in bituminous mix- 
tures. 


In the physical laboratory, tests 
are made to find the cementing 
value of the dust of a rock; the 
effects of freezing and thawing 
conditions on concrete and ma- 
terials entering into their fabrica- 
tion; the flexural strength of con- 
crete and tension tests on guard 
rail cable, compression tests on 
terra cotta pipe and for cold bend 
tests on reinforcing bars. 


An outstanding feature of the 
laboratory is a test track, in 
which a material considered for 
use is spread evenly about the 
track by placing iron rims over 
tires and revolving them over the 
material. Then the rims are re- 
moved and a load placed on the 
machine making the tire revolu- 
tions over the material equal to 
the same load that could be ex- 
pected to pass over the highway 
after a number of years of traffic. 
The material is further checked 
by placing water in the track and 
by placing chains on the tires. 


All Materials Checked 


Materials of all types used in 
road and bridge construction are 
checked by the testing and re- 
search laboratory. 


Pennsylvania is one of the pi- 
oneers in the development of sta- 
bilized roads. Through the work 
of its laboratories road conditions 
have been greatly improved. 


’Frisco Car Sales Hurt 


By Coast Maritime Strike 


SAN FRANCISCO.—Effects of 
the maritime strixe are being 
felt in the used car business, in 
the low-priced new car field, in 
the service departments, and even 
in the high-priced car market, ac- 
cording to Fred W. Pabst, presi- 
dent of the San Francisco Motor 
Car Dealers’ Assn. 


According to Pabst, used car 
sales dropped off $250,000 in a 
month. Individual dealers of San 
Francisco are complaining that 
their business is suffering severely. 


EMPLOYES MAKING TESTS on various materials to be used in 
highway construction in the Pennsylvania department of highways 


testing and research laboratory. 


THE TEST TRACK used in determining the qualities of road 
materials. This is part of the testing laboratory of the Pennsylvania 


department of highways. 


Plans to Speed Up Traffic 
Mapped in Michigan, N. Y. 


DETROIT.—Plans for speeding 
up traffic, while still maintaining 
safety, are being mapped 
various parts of the country for 
| introduction early in 1937. 

In Michigan, the state safety 
council is seriously considering a 
proposal to the 1937 Michigan leg- 
islature, providing for varying 
speed limits set by a standard 
engineering procedure to meet 
conditions of highways. If the 
proposal should. be made a stat- 
ute, Michigan would be the first 
state to have such a law. 

The plan, offered as a solution 
to the safety problem in Mich- 
igan, would restore the speed 
limits removed several years ago 
from state highways. The pro- 
posal would call for designation 
of two state officials to establish 
a standard procedure for deter- 
mining maximum safe speeds on 
all trunk lines, after considering 
all engineering factors. Using this 
set-up, all roads would be posted 
with the speed limits, possibly for 
both day and night driving, under 
perfect conditions. 

Penalties could be prescribed 





Prompt Delivery 


BORG & BECK 
CLUTCHES 


DIVISION OF BORG-WARNER CORPORATION 


for exceeding these limits, drivers 
could be termed reckless for vio- 
lations or exceeding such speeds 
could be prima facie evidence 
against drivers in case of acci- 
dents. 

Meanwhile, in Detroit, the com- 
mon council and safety officials 
are putting into effect a zoning 
plan, which not only would speed 
up traffic on main arteries but 
also reduce accidents. Already 
speed limits on several heavily- 
traveled avenues have been in- 
creased according to districts, 
street width and congestion. Sev- 
eral other narrow thoroughfares 
are designated to become one- 
way streets under the plan. 

From New York come reports 
that Police Commissioner Lewis 
J. Valentine has urged construc- 
tion of six or seven crosstown ex- 
press highways to end Gotham 
traffic jams. 

“Although New York City is 
spending millions of dollars on 
bridges and _ tunnels,” 
Valentine, “these cannot remedy 
the traffic situation without a 
way to get to them.” 





| Cincinnati 


declared | 





Improved Roads Credited to Pa. Testing Laboratory 


Pa. is Mapping 
Road Building 
Plans for 1937 


HARRISBURG, Pa. (UTPS).— 
Engineers are working on plans 
for projects to be undertaken in 
an active road construction pro- 
gram for 1937, it has been an- 
nounced by Warren Van Dyke, 
secretary of the state highway 
department. 

The department will receive $9,- 
426,898 for roads and grade cross- 
ing eliminations during the next 
fiscal year. All the money except 
that specifically designated for 
improvement of “farm-to-market” 
roads will be spent on main traf- 
fic arteries. Approximately $1,000,- 
000 of the federal allocation, which 
must be matched with state funds, 
is for the purpose of improving 
rural highways. 

Another $5,400,000 will be ex- 
pended for modernizing roads on 
the federal-aid system, which 
must also be matched by the 
state. The remainder will be used 
for grade crossing removals. 

A program for at least 150 miles 
of roads for improvements may be 
planned, with between $10,000,000 
and $11,000,000 to spend for high 
type construction. 

With the federal funds to be 
matched by an equal amount 
from the motor fu i, the depart- 
ment will have enough to improve 
approximately 400 miles of rural 
roads during the year. The de- 
partment is endeavoring to keep 
the cost of improved roads to an 
average of $5,000 a mile. 


°36 Motor Toll 
In Major Cities 
Shows a Decline 


WASHINGTON. — During 1936 
automobile fatalities in 131 major 
cities, reported regularly each 
week by the U. S. bureau of the 
census, showed a decline as com- 
pared with the 52 weeks of 1935. 

The record of deaths for the131 
cities during 1936 was 9,417 
against 9,756 in 1935. 

During the week ended Dec. 25, 
the 131 cities reported 258 fatali- 
ties compared with 245 during the 
corresponding week of the pre- 
vious year. 

Records of certain major cities 
during the 52 weeks of 1936 and 
1935, follow: 
City 
Baltimore 
Boston 
Chicago 


1935 
134 
144 
776 
127 
213 
273 
452 

1,072 
244 
122 
190 


1936 


Cleveland 
Detroit 

Los Angeles 
New York 
Philadelphia 
Pittsburgh 
St. Louis 


Road Development Needs 


New Rules, Says Hayes 


CHICAGO.—No longer can the 
nation point with pride to the 
number of miles of highways as a 
criterion of adequacy. The exi- 
gencies of the situation require a 
new yardstick, namely, “construc- 
tion to meet actual needs.” 


These and other observations 
are made by Charles M. Hayes, 
president of the Chicago Motor 
Club and vice-president of the 
American Automobile Assn., in a 
discussion of highway efficiency. 
Hayes also mentioned progress 
along this line in the form of 
surveys being made by state high- 
way departments in co-operation 
with the United States bureau of 
public roads, along with other 
efforts among groups now advo- 
cating that highway programs be 
reshaped to include greater atten- 
tion to the elements of safety. 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


but after all that’s a rename of 
the American Austin. 
22 

RUNNING THROUGH the 
chronology, one finds plenty of 
data that has slipped the memory. 
For instance, I never knew before 
that in 1899 International Har- 
vester, now a leading truck 
maker, brought out a _  high- 
wheeled gasoline-propelled vehicle 
for farmer consumption. Probably 
the granddaddy of the high- 
wheelers that, in around 1908, 
marked one of the eras of the 
automobile industry. That was the 
time when it looked as if there 
was a big market for a low-priced 
motor vehicle of the buggy type, 
a rig with high wheels, solid tires. 


Vincent Bendix, now head of 
the big parts manufacturing com- 
pany of the same name, had the 
same idea and with a shoe-string 
as a bank roll, embarked in the 
manufacture of the Bendix. But 
the balloon soon was punctured 
because of better roads and the 
high-wheelers passed out of the 
picture. This era was comparable 
with the cyclecar fad which devel- 
oped into an industry with some- 
thing like 40 different makes 
around 1912, but which also was 
but a passing craze. 

. 2 © 


AND SEVERAL other high- 
lights catch your eye as you go 
through the book. For instance, 
in 1899, Boston parks were closed 
to motor traffic from 10 a.m. to 
9 p.m., to reduce accidents caused 
by runaway horses. In the same 
year the Back Bay Cycle & Motor 
Co., of Boston, opened a stable 
for “renting, sales, storage and 
repair of motor vehicles.” Likely 
this was the first neighborhood 
sales station of its time. Also, in 
1902 T. H. Shevlin was arrested 
in Minneapolis for driving better 
than 10 miles per hour. 


The same year Chicago passed 
an ordinance permitting automo- 
bile drivers wearing spectacles 
but not eye glasses. In 1905 cars 
were sold on the installment plan 
for the first time, it is claimed, 
but it was not until 1914 that 
installment paper was used in 
automobile financing. 

And so on ad infinitum. 

Oo * oe 


ALTHOUGH an_ Indianapolis 
court has appointed a board of 
trustees, consisting of three mem- 
bers, to administer all property 
- of the Marmon Motor Car Co. of 

Indianapolis, that doesn’t mean 
that there will be a rejuvenation 
of the famous Marmon car, a 
little bird tells me. As I get it, the 
duty of this board is to dispose 
of the assets for the benefit of the 
creditors and then write “finis.” 
There will be no reorganization. 


Coming on the heels of the 
Eaton book, the name “Marmon” 
makes me take the back trail to 
the industry’s yesterday, to the 
days when the Marmon car was 
one of the leaders and seemed to 
have the world by the tail. Mebbe 
the present generation doesn’t 
know how come Marmon’s fore- 
bears. I’ll tell you. 


* * x 


JUST AFTER the close of the 
war between the states there was 
formed in Indianapolis the Nor- 
dyke & Marmon Milling Co., of 
which D. M. Marmon was presi- 
dent. Walter and Howard Marmon 
were his sons and when Howard 
got out of school and evinced an 
interest in automobiles his father 
gave him space in the factory 
for his experimental work. The 
result was a 4-cylinder V-type 
air-cooled engine job, which later 
became a V-8, America’s first 
eight. This was in 1904. The car 
didn’t click, though, and a few 
years later Howard shifted to a 
four-cylinder water-cooled product. 

The Marmon was built by the 
Nordyke & Marmon Co. until 
after the close of the great war 
when Monty Williams became 
president and changed the name 
of the car-making company to the 
Marmon Motor Car Co. In this 


era Marmon turned out the first 
V-16 car, which was awarded a 
special medal by the Society of 
Automotive Engineers. Monty Wil- 
liams also built the Roosevelt, 
second string to the Marmon. But 
by this time the company was 
having pretty hard sledding and 
later financial troubles caused its 
retirement from the field. 
OF cd oa 

THERE STILL remains the 
Marmon-Herrington Co., making 
trucks, which is a separate con- 
cern and which is now turning 
out its product in the old Marmon 
plant.. Also the Nordyke & Mar- 
mon Milling Co. still operates. It 


is thought that when this board 
of trustees disposes of the assets 
that the Marmon-Herrington Co., 
of which Walter Marmon is presi- 
dent, will buy it in. At least that’s 
the gossip. 

+. * * 

MENTION OF Marmon re- 
minds me that it was the winner 
of the first 500-mile race at 
Indianapolis. Ray Harroun drove 
the Wasp, as it was called. Which 
gives me the opportunity to write 
Harroun into the column today, 
for just as I was writing the above 
the veteran, now a consulting 
engineer, came into the editorial 
sanctum. I checked Marmon his- 
tory with him and then I showed 
him the Eaton book. Therein, in 
the chronology of 1906, was a line 
to the effect that this was the year 
the front bumper was introduced. 
I know my history pretty well and 
I remembered that Harroun was 


supposed to be the one to do the 
introducing. I was right. 
* * * 

EVEN THAT far back Ray was 
fussing with racing. He was driv- 
ing a high-priced German Mer- 
cedes racer and it cost a fortune 
almost to repair its radiator and 
lamps if the car was bumped. So 
he evolved the front bumper. 

“There is no disputing my 
claims of being the inventor of 
the bumper,” Harroun told me, 
“for I was’ granted patents and 
collected royalties for 10 or 15 
years. At first I built my own 
bumpers in the shop of Frank 
Illsley, then the Stevens-Duryea 
dealer in Chicago. Then I sold 
the manufacturing rights to the 
Turner Brass Works of Chicago, 
which got the jump on competi- 
tion. It was at least two years 
later before anyone else came 
into the field.” 








Driver Negligent 
In Light Failure 

HARTFORD, Conn.—Fail- 
ure of a motor vehicle to 
display a taillight while on 
the highway at night con- 
stitutes negligence on the 
part of the operator, re- 
gardless of whether its fail- 
ure is known to the operator 
or due to some cause over 
which he has no control, the 
Connecticut supreme court 
of errors ruled this week in 
an appealed case. 

If an accident results and 
the failure of the taillight is 
a substantial factor in caus- 
ing it, the operator is liable 
for damages, the court held. 





THE BEST EQUIPPED SHOP 
Gels the Business... 


and the best time payment 


plan makes it easy to equip 


The products of these manufacturers 
have already* been made available 


under the uniform Commercial Credit 
Company plan through their jobbers 


Allen Elec. & Equip. Co., Kalamazoo, Mich. 
Manley Manufacturing Division, 

American Chain Co., Inc., York, Pa. 
Aro Equipment Corporation, The, Bryan, O. 
Atlas Press Company, Kalamazoo, Mich. 
Aurora Equipment Company, Aurora, III. 
Automotive Main. Mach. Co., N. Chicago, III. 
Battery & Equipment Supply Co., Chicago, Ill. 
Bear Manufacturing Company, Rock Island, Ill. 
Black & Decker Mfg. Co., Towson, Md. 
Blackhawk Mfg. Co., Milwaukee, Wisc. 


Brunner Manufacturing Company, Utica, N. Y. 


Champion Pnuematic Mach. Co., Chicago, III. 
Cincinnati Ball Crank Company, Cincinnati, O. 


Circo Products Company, Cleveland, O. 


Glayton Manufacturing Co., Alnambra, Cal. 
Electric Heat Control Company, Cleveland, O. 
Evans Flexible Reamer Corp., Chicago, III. 
Gray Company, Inc., Minneapolis, Minn. 

Hal! Manufacturing Company, The, Toledo, O. 


Hardie Manufacturing Co., Hudson, Mich. 
Joyce-Cridland Company, Dayton, Ohio 
Kellogg Comp. & Mfg. Corp., Rochester, N.Y. 
Marquette Mfg. Co., Minneapolis, Minn. 
Modern Equipment Corporation, Defiance, O. 
Riess Manufacturing Company, Kokomo, Ind. 


Shurhit Products, Inc., Waukegan, III. 
Sight Feed Generator Co.,The, W. Alexandria,O. 
Simplicity Machinery Co., Port Wash., Wisc. 


Simpson Electric Company, Chicago, Ill. 
United States Air Comp. Co.,The, Cleveland, O. 


United States Elec. Tool Co. ,The, Cincinnati, O. 
Van Dorn Electric Tool Company, Towson, Md. 


Van Norman Mach. Tool Co., Springfield, Mass. 
Weaver Manufacturing Co., Springfield, Ill. 


Jos. Weidenhoff, Inc., Chicago, III. 


*As of 12/10/36 


COMMERCIAL BANKERS 


CONSOLIDATED CAPITAL 


Now. .. for the first time, the uniform and low 
cost Commercial Credit Company Automotive 
Equipment Plan permits the motor car dealer 
to completely equip his shop—at one time 
—and to profit from increased service sales— 
both in total volume and sales per customer. 
Insist on the uniform Commercial Credit Com- 


pany plan when you buy new shop equipment. 


COMMERCIAL CREDIT COMPANY 


Headquarters BALTIMORE 


AND SURPLUS $60,000,000 


Serving Manufacturers, Distributors and Dealers Thru 178 Offices in the United States and Canada 
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th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


Agencies Join 


Two agency names, both well-known in advertising and 
automotive circles, are joined by incorporation papers 
just issued by the secretary of state of New York, creat- 
ing the firm of Brooke, Smith, French & Dorrance, Inc., 
who will serve eastern advertisers from offices located at 
347 Madison Ave., New York City. 

This new association is the outgrowth of an 18-year 
friendship between Sturges Dorrance and the principals of 

eo 


Brooke, Smith & French, Inc. 
Detroit. It brings together Dor- 
rance, Sullivan & Co., Inc., and 
the eastern division of Brooke, 
Smith & French, Inc. 

The officers and directors of 
Brooke, Smith, French & Dor- 
rance, Inc., are as follows: Guy 
C. Smith, chairman of the board; 
Sturges Dorrance, president; Wil- 


QUIET ROLLER BEARINGS 


lard S. French, executive vice- 
president; H. H. Ohlmacher, sec- 
retary, and Charles W. Brokke, 
treasurer. 

Brooke, Smith & French, Inc., of 
Detroit, will continue to serve 
advertisers throughout the middle 
west, with no change in personnel 


Cc. W. Brooke 


G. C. Smith 


or corporate structure, but with 
the co-operation and facilities of 
the eastern organization always 
available to clients. 

Sturges Dorrance has been iden- 
tified with the advertising fra- 
ternity for many years—in the 
publication as well as the agency 
field, and in the middle west as 
well as the east. 

Many noted advertising names 
appear in the history of his ad- 
vertising agency career, among 
them American Tobacco, Royal 


S. Dorrance 


W.S. French 


Typewriter, American Cigar, and 
Copper & Brass Research Assn. 
Dorrance has been particularly 
active in the development of 
package goods accounts and in- 
stitutional promotion. 


Brooke, Smith & French was 
founded in 1907, and has operated 
under its present name and with 
the present principals in active 
management since 1917. It now 
represents Hudson Motor Car Co., 
among other accounts. 


—— shocks, stresses, speeds, 


and strains in modern automotive 


equipment throw a much greater bur- 


den on the bearings that carry the load. 


Only in a modern plant, such as Hyatt, 


can bearing progress be kept ahead of 


the fast changing designs in all types 


of cars, trucks, and buses. 


Correctly designed and precision 


built by the oldest manufacturer of 


roller bearings in the country... their 


greater strength, their endurance, their 


power-saving operation—combine to 


make Hyatts the most efficient, quiet, 


and economical bearings for hard and 


exacting service. Build in Hyatts and 


you build in satisfaction. Hyatt Bear- 


ings Division, General Motors Corpo- 


ration, P. O. Box 476, Newark, N. J. 


°37 to Be Better 
For All Industry, 


Graham Asserts 


DETROIT.—“With latest avail- 
able December retail sales figures 
showing an increase of 75 per 
cent compared to the same period 
in November, with the first half 
of December shipments approxi- 
mately 50 per cent ahead of the 
entire 1935 last quarter, and with 
the final quarter within a few 
cvrs of our 1928 record high, we 
look to 1937 with confidence and 
enthusiasm,” Joseph B. Graham, 
president of Graham Paige Mo- 
tors Corp., said this week. 

“This enthusiasm is instantly 
apparent throughout the entire 
organization, from the factory 
and down through the distribu- 
tion, dealer, sales and _ service 
forces, and of greater significance, 
in the constantly increasing ranks 
of Supercharger owners,” he as- 
serted. 

“We have concentrated all 
manufacturing activities in the 
completely modernized and equip- 
ped Detroit plant, a concentra- 
tion that has already resulted in 
greatly increased efficiency and 
substantial economies which will 
continue to be reflected in future 
operations. 

“This increased efficiency in 
our manufacturing division has 
been carried through our sales 
service, distribution, merchandis- 
ing and advertising divisions, and 
the strongest distributor, dealer 
and sales organization in our 
history is taking full. advantage 
of this. 

“We believe that 1937 will be a 
better year for all industry, par- 
ticularly the automobile industry, 
and we have every reason to ex- 
pect to continue to add to the 
increased share we have already 
won with what we believe to be 
the greatest car we have ever 
offered.” 


Equipment Index 


In Nov. Rises 12 
Points Over Oct. 


NEW YORK.—Due to the large 
gain in original equipment busi- 
ness for November, the grand in- 
dex for all branches jumped 12 
points over the previous month 
in spite of seasonal declines in 
after-market business, according 
to manufacturers reporting their 
factory shipments to the Motor 
and Equipment Mfgs. Assn. 

The November grand index for 
all groups reporting rose to 150 
per cent of the January, 1925, 
base as compared to 138 per cent 
for October and 135 per cent for 
November, 1935. 

Shipments to vehicle manu- 
facturers for original equipment 
in November attained a high 
mark of 167 per cent of the base. 
This compares with 144 per cent 
for the previous month and 148 
per cent for November last year. 

Service parts shipments. to 
wholesalers for November stood 
at 139 per cent of the base, which 
is the same index as November, 
1935. The index for October was 
158 per cent. 

Accessories shipments to whole- 
salers in November dropped to 96 
per cent from the 99 per cent in- 
dicated in October, as compared 
to 147 per cent for November, 
1935. Service equipment ship- 
ments to wholesalers in November 
stood at 103 per cent of the base, 
which is a decline from the 109 
per cent for October, but far 
above the 80 per cent registered 
for November, 1935. 


Col. Dennis Honored 

CHICAGO.—Appointment of Col. 
Fred L. Dennis, Bendix safety au- 
thority, as an honorary vice-president 
of the Dominion Automobile Safety 
Council, Inc., of Canada, has been 
announced. Col. Dennis, who is 
director of highway safety of the 
Bendix Products Corp., is the first 
United States citizen to be elected 
to this honorary position. Charles 
Cusson, director of Charles Cusson 
Brothers, Ltd., Bendix Canadian 
representatives, has been elected di- 
rector of the dominion safety council. 





ALBANY. — Under the provi- 
sions of a bill introduced in the 
senate by John T. McCall, of New 
York City, the vehicle and traffic 
law would be amended by pro- 
viding for compulsory inspection 
of all used motor vehicles, except 
motorcycles, before the same can 
be reregistered. If the vehicle fails 
to pass inspection, at any time 
when transferred to a new owner 
after it has been registered as 
@ new car, or upon a second reg- 
istration by the original owner, 
it would not be allowed to operate 
on the public highways of the 
state. 

The bill provides that no used 
motor vehicle shall be registered 
by the commissioner of motor ve- 
hicles until the owner has sub- 
mitted satisfactory evidence that 
- such motor vehicle has been in- 
spected within a period of 10 days 
prior to the application for reg- 
istration and found to be in such 
condition that it may be operated 
with safety on the public high- 
ways. 

; Garage Licenses 

The licensing of service sta- 
tions and garages at an annual 
fee of $24 a year 1s provided for. 
They must be suitably equipped 
to make the inspections and post 
a bond of $5,000 that they will 
turn over to the state of New 
York one-half of all inspection 
fees. The inspection fee is $1, 
and for a second inspection to 
see if the motor vehicle has had 
the necessary repairs or adjust- 
ments made to it, the fee is 50 
cents. 

Complete specifications of the 
items inspection are prescribed in 
the bill, and the commissioner of 
motor vehicles is authorized to 
make rules and regulations to 
carry out the provisions of the 
act. 

This latter was taken from the 
McCall inspection bill of last year 
which failed of passage. 


Secale of Prices 

It is also provided that pro- 
prietors of garages and service 
stations may have a scale of unit 
prices for repair or adjustment 
of motor vehicles to enable them 
to pass inspection approved as 
being not unreasonable by the 
commissioner of motor vehicles. 

The motor vehicle owner may 
have his automobile adjusted or 
. repaired at any place he elects 

and is not compelled to have the 
work done at the point of inspec- 
tion. If a motor vehicle cannot 
be put into shape to pass inspec- 
tion it is to be declared a “der- 
elict” and no longer allowed to 
operate on the highways of the 
state under its own power. 


Marshall Beck, Inventor 


of Car Clutch, Dies at 89 

LOS ANGELES.—Marshall Beck, 
89-year-old inventor of the auto- 
mobile clutch, was buried last 
week. Born in a log cabin 100 
miles south of Chicago in 1847, 
Mr. Beck spent his life in me- 
chanics and engineering. He in- 
vented the Borg and Beck friction 
clutch, the principal of which has 
been applied to nearly every auto- 
mobile. 

In his earlier days he also con- 
structed the first hay loader, now 
an important item of mid-western 
machinery. He retired and came 
to Los Angeles in 1918. 


Littlewood, Vice-Pres. 


American Airlines, Inc. 
CHICAGO.—C. R. Smith, presi- 
dent of American Airlines, Inc., 
announces the election of William 
Littlewood as vice-president in 


charge of engineering of the 
company. 

Under Littlewood’s_ direction, 
Smith said, the activities of 
American’s engineering depart- 
ment will be enlarged and given 
broader scope with the objective 
of increased efficiency. Littlewood 
has been connected with Ameri- 
ean Airlines since June, 1930, as 


chief engineer. 
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N. Y. Bill Would Force 
Check-Up of Used Cars 





Dates, Cities Set 
For Ten of NAPA 
Regional Meetings 


DETROIT.— Dates and cities 
for the 10 regional jobber confer- 
ences, decided upon at the Chi- 
cago convention of the National 
Automotive Parts Assn., have 
been announced as follows: 

Kansas City, Feb. 22-23; Dallas, 
Feb. 25-26; Los Angeles, Mar. 1-2; 
San Francisco, Mar. 5-6; Portland, 
Ore., Mar. 9-10; Denver, Mar. 
15-16; Chicago, Mar. 19-20; Pitts- 
burgh, Mar. 22-23; New York, Mar. 
25-26, and Atlanta, Mar. 29-30. 

As last year, the regionals will 
present ideas and information on 
all phases of the parts jobbing 


Completely equipped in every par- 
ticular, this Mack Jr Model 2M with 
pick-up body and de luxe cab— 
ready to drive—is priced, f.o.b 
factory, at $575. Other Mack Jr 
models include all body types and 
range up to 3 tons. 


This 2!4-ton Mack, Model EH, broke 
sales records in 1936. Purchases of 
this model increased on an average, 
178% in every month. It is one of 
the new, smaller trucks in the stand- 
ard Mack line—at the lowest prices 
in Mack history. 


AMONG VISITORS at the New York exhibit of 1937 GM trucks, 
held in the Essex House, were, left to right: Dan Dineen, New York 


Times; 


Eugene J. Zimmerer, Newark Star-Eagle; J. B. Durbin, 


regional manager, fleet sales division, GM Truck Co., and James 


Spearing, New York Times. 


business. More than 2,000 jobbers 
and executives attended last year’s 
meetings and more are expected 
this year. 

Practically all NAPA manufac- 


Priced as low as $575 f.0.b. factory for a 
completely-equipped truck, ready to op- 
erate, the new Mack Jr models offer un- 
precedented opportunity for profit to 


responsible dealers. 


Mack is first to offer a really complete 
line of trucks in every size and type. The 
entire line is backed by the prestige Mack 
has built up through 37 years of leadership. 


turers and warehouse executives 
and jobbers will participate in the 
regionals. Special cars will carry 
displays of all NAPA lines over 
the entire circuit. 


15 


Chrysler to Build 
Assembly Plant in 
N. J., Report Says 


LINDEN, N. J. (UTPS).—It was 
learned Friday from an authori- 
tative source that the Chrysler 
Corp. is planning to build an as- 
sembly plant in this city, near 
the new plant of the General 
Motors Corp. 

Chrysler interests are said to 
be ready to close a deal for pur- 
chase of several hundred acres 
owned by the Standard Oil Co., 
provided the Central Railroad of 
New Jersey can acquire property 
to provide siding facilities. 

William G. McCullan, head of 
the Standard Oil real estate de- 
partment in Elizabeth, said this 
week several concerns are in- 
terested in purchasing about 700 
acres from the company, but 
added no deal has been closed. 
The Goodyear Tire and Rubber 
Co. also is reported as considering 


a Linden plant. 


Builders of commercial transport ve- 
hicles only, Mack has an unequalled 
record of quality construction and sound 
sales policy. Macksare profitable to 


handle because of dollar volume rather 


than mere numbers moved. And remem- 
ber,no matter what your customers’ needs, 
there is a Mack for the job! 


MACK TRUCKS, INC. * NEW YORK, N. Y. 


@ WRITE OR WIRE NOW FOR FULL DETAILS 





objections to compulsory inspec- 
tion, and commends ADN’s cam- 
paign to drive “junkers” of the 
highways. The statement in full 
follows: 

“Your drive to force unfit mo- 
tor vehicles from the highway by 
well-administered compulsory in- 
spection warrants hearty com- 
mendation. You rightfully point 
out that it would not be proper 
to rule cars older than some cer- 
tain number of years off the 
highways for the logical basis, as 
far as accident prevention is con- 
cerned, is whether or not the 
safety equipment of the car is in 
suitable condition. 

“We have had occasion to study 
this subject rather completely and 


have included an examination of |, 


the two major types of inspection 
stations: (1) those owned and 
operated by the city or state and 
(2) the so-called “official” inspec- 
tion stations which are generally 
selected garages, supposedly prop- 
erly equipped and manned to do 
a good testing job. Neither plan 
possesses all the advantages, and 
perhaps ‘it is not best to recom- 
mend one plan only. However, 
the government-owned and oper- 
ated stations seem to possess the 
preponderance of advantages. 
Among these are: 


l They may be expected to have 

satisfactory standard testing 
apparatus, whereas the range of 
merit of the testing devices in 
garages which may become 
“official” testing stations is likely 
to be quite great. Many a garage, 
for example, does not have the 
modern headlight-testing devices 
which are so much more impor- 
tant now that dual and multiple- 
beam headlights are becoming 
general. 


2 The government-operated sta- 
tions have no commercial in- 
terest in the results of their tests, 
it being a generally weil-enforced 
rule that employes are not per- 
mitted to recommend any garage 
at which repair work should be 
done. Cases have been cited 
where, to put it mildly, a small 
number of appointed garages have 
leaned heavily toward the side 
which would generally mean ad- 
ditional work for them. 


3 In the government-operated 
stations, testing is the one 
function of the organization. The 
temptation to hurry testing so 
that mechanics can get back on 


NICKELGRAMS 
$49 A 


Many large industrial plants em- 
ploy fans and blowers of various 
types for drawing off exhaust 
gases or to create forced draft 
in boiler plants. Often this equip- 
ment must handle corrosive gases 
and in general must be able to 
withstand high temperature rang- 
ing up to 1500 deg. Fahr. Some 
of the blowers must resist the 
violent abrasion caused by pul- 
verized coal, flying hot powdered 
ash and cinders. After many 
tests it was found that the best 
material for this purpose was the 
familiar Nickel-chromium stain- 
less steel alloy which resists the 
effects of high temperatures and 
abrasion. A great many of the 
industrial plants today are ex- 
periencing trouble-free operation 

due to the use of this 


THE important material. 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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AAA Endorses ADN Ju unk the Junkers’ Campaign 


Marsh Cites Advantages 
Of Two Inspection Plans 


(Continued from Page 1) 


waiting jobs is absent. Motorists 
are more likely to get a uniform 
and comprehensive test, 


4| The government-operated sta- 
| tion has the advantage of being 
able more nearly to equalize the 
inspection load week by week. 
The usual plan is to send post- 
cards to owners, indicating a 
period of time during which they 
are to have their tests made. 
This plan helps to avoid the al- 
most impossible situation which 
frequently arises in the last few 
days of the period during which 
tests can be made under the 
“official” garage plan. 


In the usual operation of the 
; government stations, car own- 
ers are permitted to have re-tests 
made without charge at any time. 
This has a very important advan- 
tage to good garages. It tends to 
require the fly-by-night type to 
measure up at least to certain 
minimum standards, for an owner 
can always have questionable 
garage work checked up promptly 
with high-grade equipment. This 
process also provides a _ helpful 
check to garage owners on the 
efficiency of their mechanics. 


4 Since government-operated 
O stations are not crowded with 
other work as garages often are 
and since they are government 
agencies, there would seem to bea 
somewhat better opportunity for 
effective education of drivers 
while the tests are being made. 


“On the other hand, there is 
no question that the government- 
owned station plan involves prob- 
lems in a large state on account 
of the cost of land, buildings and 
equipment as there is a tendency 
to provide a minimum number of 
stations which are deemed prac- 
tical. This means that, in gen- 
eral, the motorists in the rural 
districts will have to travel fur- 
ther than with the authorized 
garage plan. There is also no 
question that the “official” garage 
plan is less costly in original set- 
up. 

“In either plan, thorough and 
competent supervision is essential. 
The human tendency of not al- 
ways doing a thorough-going job, 
of showing favoritism and even 
of being “susceptible to favors” 
must be carefully guarded against 
under both plans. Motorists are 
also interested that there shall 
not be an undue charge for the 
testing under either plan. 

“Some jurisdictions provide that 
in case of any change of title or 
of any car being registered in the 
state from out of the state an 
inspection must be made. This is 
a very desirable provision. The 
protection of the individual mo- 
torist would seem to be best 
achieved if the responsibility for 
securing an “inspected and ap- 
proved” sticker in such cases be 
placed upon the seller. This phase 
of the inspection plan should do 
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Delaware 
North Dakota 


South Carolina 
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SEATTLE’S TESTING STATION is owned and operated by the city. Established less than three 
months ago, the station has already inspected more than 10,000 vehicles, 40 per cent of which were re- 
fused safety stickers. The station contains six safety lanes, three of them with Bendix equipment. 


much to “junk the junkers,” pro- 
vided the plan is carefully admin- 
istered. 


Objections to Cost 


“One of the objections which I 
have heard to compulsory inspec- 
tion is that the motorist should 
not be subjected to the cost which 
is usually involved when the 
records indicate that so small 
a percentage of accidents are 
caused by vehicle defects. The 
assumption seems to be that ve- 
hicle condition plays so unimpor- 
tant a part in traffic accidents 
that inspections are unwarranted. 

“This assertion needs careful 
consideration. When it is realized 
that considerable proportions of 
motor vehicles, given tests on 
relatively easy standards, fail to 
meet the requirements on the 
first test (especially as to brakes 
and headlights) one may ques- 
tion how so very few accident re- 
ports give vehicle uefects as a 
factor. Consideration of the 
method of accident reporting pro- 
vides a major part of the answer. 
Most officers making reports are 
not equipped to make tests of the 
safety equipment of the vehicle. 
In a considerable proportion of 
cases it would be quite impossible 
to check what the condition was 
because of the damage done to 
the vehicle. Furthermore, in gen- 
eral, the condition of safety 
equipment has not, I believe, been 
emphasized as a factor to which 
the police should give attention. 
If we turn now to the reports 
made by drivers, we may well 
ask the question, “What propor- 
tion of drivers will put in their 


report the information that their 
brakes or headlights were not in 
good condition?” even if they 
realized how bad the condition 
was. 


“It seems a fair assertion that 
while vehicle equipment is prob- 
ably the sole or predominant 
cause of a very small proportion 
of accidents, faulty vehicle condi- 
tion is an important factor in a 
considerable percentage of ac- 
cidents. 


“The assertion is also made in 
opposition to testing that if a 
driver’s brakes, for example, are 
in bad condition he will adjust 
his driving to that condition. But, 
will the average driver consistent- 
ly do so? Are there not emergen- 
cies created by others in which 
he needs the maximum protection 
that the safety equipment of his 
vehicle can provide? 


“Finally, the objection is made 
against testing that it tends to 
remove from the driver that per- 
sonal responsibility which must 
always be his for keeping his 
vehicle in proper condition. While 
theoretically this point may have 
merit, the facts as shown by 
testing records indicate that it is 
not sufficient to depend upon a 
considerable proportion of drivers 
always to keep their safety equip- 
ment in proper condition of their 
own free will. 


Individual Responsibility 
“Isn’t the average good citizen, 
who is a motorist, willing to sub- 
ject himself to some inconveni- 
ence in order that junkers may be 
forced off the highways and in 


order that he may know that at 
least at certain periodic inter- 
vals all drivers must bring their 
cars up to meet certain relatively 
easy standards? 


“None will deny that individual 
responsibility must be maintained 
always. It may be pointed out 
that a few days after a car has 
been “inspected and approved” 
that through some misuse or 
emergency situation the brakes, 
for example, may again become 
sub-standard. The fact that the 
inspection sticker is on the car 
does not in any way relieve the 
driver from responsibility for hav- 
ing such conditions remedied and 
it is hard to see how any con- 
siderable proportion of motorists, 
interested as they are with their 
own protection, would continue 
to drive even with the sticker if 
they knew of faulty safety equip- 
ment.” 


Two Convicted in Tenn. 
For Fuel Tax Evasion 


NASHVILLE, Tenn. (UTPS).— 
The conviction of two prominent 
men on a charge of conpiracy to 
defraud the state ended the first 
of a series of trials climaxing a 
long investigation of tax evasions 
in Tennessee. W. H. Land, of 
Memphis, and G. G. Gean, of 
Halls, Tenn., were given a maxi- 
mum penalty of not more than 
five years and a fine of $1,000. 
The defendants filed motion for a 
new trial. 

The two men were accused of 
conspiring to defraud the state of 
the seven-cent tax on gasoline. 


PASSENGER CAR REGISTRATIONS 


Figures supplied by B. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York ares which are compiled by Sherlock & Arnold 
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HARTFORD. Connecticut’s 
compulsory car inspection pro- 
gram, regarded as a big factor in 
cutting highway fatality-injury 
totals and causing the retirement 
of thousands of junkers, provides 
an outstanding illustration of a 
state-operated testing system. 

With a 25 cent fee per inspec- 
tion, or 50 cents a year, Connecti- 
cut has just completed its third 
semi-annual inspection period and 
has ‘clearly established the ad- 
vantages of having vehicles test- 
ed by state inspectors instead of 
garage men, according to Wilbur 
L. Cross jr., chief engineer of the 
state department of motor vehi- 
cles. 

Text of Plan 

Last week’s article dealt with 
generalities of the plan, its work- 
ings, financing, accomplishments, 
etc. Following is the text of the 
inspection law, enacted by the 
general assembly at its 1935 ses- 
sion: 

“(a) The commissioner of mo- 
tor vehicles, by himself or an in- 
spector authorized by him, and 
the commissioner or any officer 
of the state police department, 
may examine any motor vehicle, 
its number, equipment and identi- 
fication. Any person who shall 
wilfully interfere with or obstruct 
any such examination shall be 
fined not more than $50 or im- 
prisoned not more than 30 days, 
or both. 

“(b) Said commissioner may 
establish and maintain a system 
of semi-annual inspection of 
equipment of all motor vehicles 
registered in the state or being 
operated on the highways there- 
of. 

“(c) Each owner of such motor 
vehicle shall pay to the commis- 
sioner 25 cents for each semi- 
annual inspection. Said commis- 


sioner may use, in carrying out | 


the provisions of this act, any 
amount allotted by the board of 
finance and control from moneys 
vailable for the maintenance of 
the department of motor vehicles. 


Certificate Furnished 

“(d) Said commissioner shall 
furnish a certificate of inspection 
to each owner of such motor vehi- 
cle, showing the date and place 
of inspection and condition of the 
motor vehicle equipment. Such 
certificate shall be carried at all 
times on the motor vehicle and 
be subject to inspection by any 
police officer or motor vehicle in- 
spector. 

“(e) Each owner of a motor 
vehicle who shall fail to comply 
with the provisions of this act 
shall be cited before said com- 
missioner or his deputy after due 
notice and, unless cause be shown 
for the failure to comply with the 
provisions of this act, said com- 
missioner shall suspend the reg- 
istration of such motor vehicle 
for such period of time as he may 
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Requirements of Conn. Inspection Law Outlined 


State Program Credited 
With Cut in Traffic Toll 


By CHARLES B. BARR 


determine but not exceeding 90 
days.” 

Most of the details of the in- 
spection program were worked 
out by Connecticut officials, al- 
though a number of features were 
borrowed from the plan used in 
Memphis, Tenn. The Memphis 
idea of having an inspector drive 
each car through the lane, instead 
of permitting the driver to operate 
the car himself, has been tried in 
Connecticut but found unsatis- 
factory. 

Cross told Automotive Daily 
News that the advantages and 
disadvantages of this plan seem 
to balance each other. Driving 
the car himself, the inspector gets 
a much better idea of its perform- 
ance and “feel,” and the tests are 
sure to be uniform from the 
handling standpoint, especially on 
the brake machine. On the other 
hand, it was found that many 
motorists objected vigorously to 
being deprived of the wheel, and 
there is an advantage in the fact 
that the car-owner is in much 
better position to see what the 
inspectors are trying to do and 
become acquainted with the pro- 
gram and more sympathetic to- 
ward its aims. 


Connecticut’s requirements as 
to condition of equipment may be 
determined from the following 
instructions, issued in a bulletin 
to all garage men, which advises 
them what to do in preparing 
customers cars to meet the state- 
lane tests: 

Engine Number 

If you will clean the grease and 
dirt off this number and inform 
the operator as to its location, 
you will aid us in our check. 

Horn 

See that the horn operates prop- | 
erly when engine is running and} 
headlights are on. 


Windshield 

Replace windshield if broken 
or cracked so as to be hazardous, 
or if so badly discolored or 
cracked as to impair vision. A 
discolored patch more than three 
inches in diameter in front of the 
operator or extending more than 
three inches from the frame is 
sufficient cause for rejection. 


Windshield Wiper 
See that the wiper operates 
properly and is equipped with a 
blade in good condition. 
Muffler and Exhaust System 
Check exhaust system and muf- 
fler for leaks. The hazard due to 
carbon monoxide poisoning as a 
result of leaks in muffler and ex- 
haust system is not generally ap- 
preciated. Our inspectors cannot 
easily detect these leaks but you 
can render your customers a 
great service by a careful check 
of the exhaust system and mak- 
ing the necessary repairs. 
Tail Light 
See that light operates properly, 





| check the wiring but will 


17 


THIS STRIKING CHRISTMAS WINDOW DISPLAY of Chevrolet accessories won a prize for 
H. C. Ramm, parts manager for the Gustafson Jensen Chevrolet Co., Eureka, Calif., in the Chevrolet 


$1,000 accessories display contest recently. 


that glass or celluloid lens is in 
good condition and that proper 
light is directed onto license plate. 


Mirror 
See that mirror is in good con- 
dition and so located as to give 
the operator a clear view of the 
highway to the rear of the car. 

Tires 
Our inspectors reject tires that 
are obviously in such bad con- 
dition as to be hazardous. Smooth 
tires need not be hazardous ex- 
cept under certain conditions of 
pavement. Your assistance in re- 
moving bad rubber will be in the 
interest of safety. Four-ply tires 
will be rejected if fabric is show- 
ing. Heavier ply tires will be re- 
jected if worn down to six plies. 

Wiring 





Our inspectors cannot properly | 


some cases that are too obviously 
bad to overlook. Your inspection 
should be carefully done for, in 


| addition to the possible fire haz- 


ard, a wiring failure at night that 
affects the headlights may result 
in a serious or fatal accident. 


Headlights 


find | 


lights set level, but in order to 
take care of errors in adjustment 
and floors slightly off level, the 
error allowance noted above has 
been found of some assistance. 
We will reject cars whose lights 
are set so as to show the hot spot 
above the horizontal and also 
those set so low that drop is more 
than five inches in 25 feet. The 
above standards apply to passen- 
ger cars and trucks. 
Stop Light 

Stop lights are required, ac- 
cording to the Directional Signal 
Law on all vehicles that require 
directional signals. They are not 
required on other vehicles but 
should be in operating condition 
on all vehicles so equipped. 
Parking, Miscellaneous Lights 

Should be put in good operating 
condition. 

Steering 

Check for excessive looseness 
in front end and steering mechan- 
ism, Jack up front axle if neces- 
sary. Look for broken spring 


| leaves, bent axles and badly worn 
| parts. Check wheel alignment. 


See that lenses are properly in- | 


| stalled, of a legal type, not broken 


or cracked or unmatched. Replace | 


or re-silver badly tarnished re- 
flectors and polish those that are 
dirty. Replace bulbs if necessary, 


using the 21 or 32 candle power | 


bulb of American manufacture 
made according to SAE standards. 
Check for proper ground at head- 
lamp and at battery. 

A level surface is essential for 
proper aiming of headlamps and 
screen should be set about 25 feet 
from the lamps. The screen should 
be provided with a movable hori- 
zontal line that can be set at any 
desired height. To aim the lamps, 
measure the distance from the 
center of the lamp to the floor 
and set the horizontal line on the 
screen two inches below this mea- 
sured distance. This is termed an 
“Error Allowance” of two inches 
in 25 feet. Direct the lamps so 
that the top line of the hot spot 
of the “High Beam” is just below 
the horizontal line on the screen. 
Our inspectors will pass cars with 
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Rejection for this inspection 
will be for excessive play in steer- 
ing mechanism or misalignment 
resulting in scruff equivalent to 
25 feet per mile. 

License Plates 

Should be securely fastened to 
plate holder, located where it will 
not be obscured—the rear plate 
located so as to receive proper il- 
lumination from tail light. No ad- 
vertising insignia may be attached 
to the license plate. 

Service Brakes—Performance 

Adjust so that performance is 
better than that given in table 
below: 

Passenger and light delivery 
(Stopping Distance)—Four wheel 
brakes, 30 feet at 20 m.p.h.; two 
wheel brakes, 40 feet at 20 m.p.h. 

Trucks (all types)—40 feet at 
20 m.p.h. 

Service Brakes-Equalization 

Brakes on all vehicles should 
be adjusted so that the brakes on 
opposite wheels are equalized 


States printed today appear for the first time. 
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within practical limits. Our re- 
jection limit is 25 per cent. 

If pedal reserve is less than 
1% inches brakes should be ad- 
justed as our limit for pedal re- 
serve is one inch. 

Hand Brake 

Legal performance 
brake is as follows: 

Stopping distance — Passenger 
and light trucks, 60 feet at 20 
m.p.h.; trucks or buses with capa- 
city of 4,000 pounds or more 8@ 
feet at 20 m.p.h. 

Inspect hand-braking system 

(Continued on Page 19, Col. 1) 


of hand 


If you believe... 


IN SAFETY 
Sell 
LORRAINE 


FOG LIGHTS 


@ Safe driving is a nation-wide topic of in- 
terest to everybody, creating a widespread 
demand for better road illumination. A 
reasonable rate of speed for daytime may be 
dangerous at nigit without the proper light- 
ing equipment. 

The fall of the year, when days become 
shorter, is the proper time to feature lighting 
equipment. Also, during this period fogs are 
prevailing and there is no better time to 
display and sell Fog Lights. 

Lorraine, the pioneer, leads as usual in new 
features and designs. The new Lorraine Fog 
Light is a worthy companion to the popular 
Lorraine Driving Light, the only spotlight 
with a lamphead that turns in every direction. 
Dealers who have never used Fog Lights are 
urged to drive behind a pair of Lorraine 
Lights, recognized as the most efficient, in- 
corporating many exclusive features. 

An attractive catalog, with discount sheets, - 
will be mailed on request. The catalog 
covers in an interesting manner lighting prob- 
lems and helpful suggestions for the sale and 
installation of Auxiliary Lights. 


APPLETON ELECTRIC 
COMPANY 


(Automotive Division) 
1753 WELLINGTON AVENUE 
CHICAGO, ILLINOIS 





Motor Shares 
Stage a Rally 
Despite Strikes 


By C. J. ALEXANDER 


NEW YORK. —With dividend 
payments in the automotive in- 
dustry reflecting net earnings 
more directly than ever before, as 
a result of the legislation placing 
heavy taxes on _ undistributed 
profits, this type of financial news 
takes on added importance with 
the new year. 

As dividends are usually de- 
clared before quarterly income 
statements are issued, declara- 
tions will attract more than usual 
attention. This will be true, how- 
ever, in case companies make an 
effort to spread dividends rather 
evenly over the entire year as in 
years prior to 1936. There was a 
bunching of payments in the final 
quarter of last year due to the 
tendency of corporations to hold 
out in hopes that some indica- 
tions of amendments to the new 
law might appear. 


See Little Change 


At the present time there ap- 
pears little chance that there will 
be any changes in the main feat- 
ures of the revenue act and, un- 
less hopes are revived, companies 
this year may attempt to avoid 
disproportionate payments in the 
final months by making quarterly 
disbursements as closely in line 
with actual earnings as possible. 


Some inkling of the new policy 
should be gained by dividend ac- 
tions taken by boards of direc- 
tors in the first quarter of this 
year. 

In connection with dividends, 
actions taken in December 
brought the total automotive dec- 
larations for all 1936 to $338,000,- 
000, comparing with $162,000,000 in 
1935, an increase of more than 100 
per cent. Of this amount, more 
than $104,000,000 was declared in 
the month of November alone. 
December declarations amounted 
to $15,820,000, as against $5,870,000 
a@ year earlier. 

Declarations by car and truck 
companies in December totaled 
$6,250,000, comparing with $270,- 
000 a year ago, and for the full 
year amounted to $274,000,000, as 
against $121,000,000. 


Dividends Up 


Parts and accessory corpora- 
tions declared $9,570,000 in divi- 
dends in the final month of the 
year, comparing with $5,600,000 a 
year earlier, and $64,000,000 for 
the full year 1936, as against $41,- 
000,000 in 1935. 

The increase for the year in 
car and truck company dividends 
was 126 per cent, and for parts 
and accessory dividends, 55 per 
cent. 

The stock market, particularly 
motor shares, has been under the 
influence of developments in the 
labor difficulties of the past two 
weeks. Motors have risen when 
the news was good and dropped 
when it was bad. The first real 
rally since strikes became a 
market influence came Tuesday 
afternoon and there was some 
further improvement in prices on 
Wednesday. 

The Automotive Daily News 
stock price averages for Jan. 6 
compared as follows with those 
of the preceding week and the 
corresponding period of last year: 

Last This Year 
Week Week Ago 
46.89 39.50 
48.94 41.39 


Change 
—0.11 


+0.18 


24 Motors 
10 Car-truck co's... 48.76 
10 Parts-accessories 40.53 39.22 —1.31 37.75 
4 Tire-rubbers . 86.08 34.92 —1.19 20.89 
The price average for the 24 
automotive stocks is down seven 
points from the 1936 high. The 
sharpest declines have occurred 
in the car-truck and parts-acces- 
sory groups, where the effect of 
labor troubles has been felt most 
severely. The tire and rubber 
shares have reacted only slightly 
from their high marks for the 
entire recovery move. 
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Beventie Act May Force New Policy on Dividends 


Youngstown Steel 


Running at 77% 


YOUNGSTOWN, O. — Despite 
more “hold” orders from General 
Motors and its subsidiaries steel 
production in the Mahoning valley 
at the start of the new week was 
resumed at about 77 per cent of 
capacity, but mill executives said 
changes may be made unless the 
situation improves. 

Youngstown Metal Products and 
Niles Steel Products curtailed op- 
erations last week with about 500 
men affected. The Fitzsimons Co., 
fabricator of cold drawn steel 
shafting, largely for the automo- 
bile industry is still operating, as 
is Powell Pressed Steel at nearby 
Hubbard. 

Sixty-five of the 83 open hearths 
in the district are making steel 
this week, mill executives re- 
ported. 

Republic Steel’s Bessemer con- 
verters are being dried and will 
resume operations before the end 
of the week. The Sheet and Tube 
and Ohio works Bessemer plants 
are continuing operations. 

The number of steel workers 
idle in the Youngstown district be- 
cause of strikes in automotive 
plants rose to about 1,000 at the 
beginning of the week as Youngs- 
town Sheet and Tube suspended 
operations in its closed strip mill. 

The suspension or curtailment 
of production already has taken 
effect in shops of the Youngstown 
Metal Products Co. and Niles 
Steel Products Co., fabricating 
concerns. 

Officials said Republic Steel 
Corp’s. sheet and strip production 
at nearby Warren probably would 
be affected next week. 

Basic steel production also has 
been affected, with sheet and tube 
taking off an open hearth furnace 
in each of two plants. 


“Always shift into second gear 
when, in climbing a hill, your speed 
drops below 20 miles an hour,” is 
the advice of expert drivers. 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Jan, 8, 3:20 P.M.—General Motors, under pres- 
sure of strike news most of the day, rallied in the late 
trading to close with little change. Chrysler held around 
previous levels. Yellow Truck was an automotive feature 
in activity and strength. Steels were the feature of a rally 
in the stock market as a whole. 


New Corporation Formed 
To Control Bendix Exports 


NEW YORK.—Formation of the 


new Bendix Aviation Export Corp., 
through which will clear all of 
the world-wide business done by 
the Bendix Aviation Corp. and 
its affiliated companies, is an- 
nounced. The new organization, 
a New York state corporation, 
will be headed by Howard S. 
Welch, as vice-president and gen- 
eral manager. 


Welch for 13 years was presi- 
dent of the Studebaker Pierce- 
Arrow Export Corp., and since 
1935 has been chief of the auto- 
motive aeronautics division of the 
U. S. Department of Commerce. 


The new corporation will con- 
trol all exports sales of Bendix 
products of the automobile, avia- 
tion, marine, industrial and radio 
divisions of the Bendix Aviation 
Corp. A new policy, effective with 
the formation of the corporation, 
has the objective of providing 
closer relationship between Ben- 
dix, the automotive and aero- 
nautic trade, and other users of 
Bendix products throughout the 
world. 

The wide and rapid growth of 
Bendix business throughout the 
world, together with definite indi- 
cations of vastly increased foreign 
trade in 1937, resulted in the deci- 


sion to form the centralizing 
organization, President Vincent 
Bendix said. The diversity of the 
products also was responsible. 


Among the Bendix subsidiaries 
which will handle their foreign 
sales through the new corporation 
are the Bendix Products Corp. and 
the Bendix Brake Co., of South 
Bend, Ind.; the Hydraulic Brake 
Co., Detroit; the Eclipse Machine 
Co., Elmira, N. Y.; Eclipse Avia- 
tion Corp., East Orange, N. J.; 
the Bendix-Stromberg Carburetor 
Co., South Bend; Bendix-Eclipse 
of Canada, Ltd., Walkerville, Ont.; 
the Zenith Carburetor Co., De- 
troit; the Bendix-Westinghouse 
Automotive Air Brake Co., Pitts- 
burgh; Bragg-Kliesrath Corp., 
South Bend; Marshall Asbestos 
Corp., Troy. 

The Bendix-Cowdrey Brake 
Tester, Inc., South Bend; The 
Lubrication Corp., South Bend; 
Pioneer Instrument Co.,_ Ince., 
Brooklyn; Scintilla Magneto Co., 
Inc., Sidney, N. Y.; Dayton Prod- 
ucts Corp., Dayton, O.; Delco 
Aviation Corp. Sidney, N. Y.; 
Julian P. Friez & Sons, Inc., Balti- 
more; Charles Cory Corp., New 
York City; and the Eclipse Tex- 
tile Devices, Inc., Elmira Heights, 
N. Y. 
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Allis Chalmers Mfg 
American C. & F. 
American Chain . 
Auburn Auto 
Bendix Aviation 


Budd Mfg. Co., E. G. 
Budd Wheel Co. 
Chicago Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. Br. 
Collins & Aikman 
Com, Credit 
Commercial Inv. T. (2) 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours « 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 

General Elec. 

General Motors 
Glidden 

Goodrich, B. F. 

31%, Goodyear T. & R. 
4V, Graham-Paige 

9 5 Hayes Body Corp. 

33 Houdaille-Hershey B 
44, Houdaille-Hershey A 
22% Hudson Motor 

ae Hupp Motor 

105¥ Inter. Harvester 

152 Johns-Manville 

284g Kelsey-Hayes W. 

24% Kelsey-Hayes W. B. 
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Lee Rubber & Tire 
Libbey-Owens-Ford Glass 


Mack Trucks (1) 
Midland Steel 
Motor Products 
Motor Wheel 


Nash-Kelvinator 
Pacific Mills 


Last Sale 
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18 
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40 
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Steel 


Corp. 


4248 


Raybestos Manhattan 
Reo Motor 
Republic Steel Corp. 


Vac. 


Sparks-Withington 
Spicer Mfg. 
Stewart- 
Studebaker 
Thermoid Co. 
Thompson Products 
Timken- 
Timken Roller Bear. 

U. S. Industrial Alcohol 


Warner 


Det. Axle 


Westinghouse E. & M. 
White Motors 
Yellow Truck 
Young Spring & Wire 


CHICAGO 


Asbestos Mfg. 


Aviation 


Houdaille-Hershey B 
Modine Mfg. 


Circle 


Pines Winterfront 
Woodall Industries 


DETROIT 


Progress Made 


In Reorganizing 


Of Hupp Motor 


DETROIT.— Further progress 
in the reorganization of the Hupp 
Motor Car Corp. resulted Thurs- 
day at the annual stockholders’ 
meeting held in Richmond, Va., 
with a recommendation for adop- 
tion of the proposed reorganiza- 
tion plan which would allow the 
corporation to reopen. 


Final vote on the reorganiza- 
tion plan will be taken at a spe- 
cial meeting of the stockholders 
in Richmond, Va., Jan. 28. The 
special meeting was to have been 
held Thursday but lack of a 
quorum prevented other than an 
informal approval of the plan. 


Failure of the stockholders to 
re-elect him as a director leaves 
Archie M. Andrews, over whose 
administration of the corporation 
a group of stockholders wages a 
bitter court battle, farther out of 
the picture. Hal H. Smith, De- 
troit lawyer, and A. A. Anderson, 
of Grand Rapids, were re-elected 
directors at the meeting. 


If the plan is adopted, the cor- 
poration will reopen its $9,000,000 
plant, with employment of about 
9,000 men, so that production can 
be started on the new 1937 models 
designed for the medium-priced 
market. 


The reorganization plan calls 
for cancellation of 193,464 shares 
of stock in the treasury and re- 
duction of authorized capital to 
1,000,000 shares of $1 par value 
stock and 2,000,000 shares of $10 
par. 

One new share would be ex- 
changed for every four now out- 
standing. The directors would 
then be authorized to sell 670,343 
shares of unissued stock to bring 
in new working capital. Present 
stockholders would have prior 
purchase rights. 


Covered Wagon 


Files With SEC 


WASHINGTON.—T he Covered 
Wagon Co., Mt. Clemens, Mich., 
has filed a registrations statement 
with the Securities Exchange 
Commission covering 30,000 shares 
of cumulative preferred stock, $20 
par value, and 370,000 shares of 
common stock, no par value. 


Of the total issue of common 
stock being registered, 75,000 
shares are unissued and are re- 
served for conversion of the pre- 
ferred at the rate of 2% shares 
of common for each share of pre- 
ferred. The balance, 295,000 shares, 
are outstanding, owned by Arthur 
G. Sherman, president, of which 
10,000 shares will be offered pub- 
licly by the underwriters, and 
30,000 shares are under option to 
the underwriters. The balance, 
255,000 shares will not be offered 
at the present time. 


Initial offering price of the pre- 
ferred will be $25 and for the 
common, $6 per share. 


Proceeds from the issue will 
be used for the retirement of bank 
loans, payment of current liabili- 
ties and for working capital. 


Whitney Chain Selects 


New Board, Executives 


HARTFORD, Conn.—Election of 
a new board of directors and man- 
agerial executives of the Whitney 
Chain & Mfg. Co. is announced by 
President Charles E. Wertman. 


Besides Wertman, the officers 
are Winthrop H. Whitney, vice- 
president and treasurer; Carl A. 
Gray and A. S. Basten, directors; 
and Park C. Boyd, secretary and 
assistant treasurer. The new board 
of directors consists of Robert T. 
Stevens, president of J. P. Stevens 
Co., New York, and Wertman, 
| Whitney, Gray and Basten. 





and adjust if necessary, so as to 
obtain satisfactory performance. 
Reflectors 

All commercial and combination 
vehicles must have an approved 
reflector in the rear—amber, cry- 
stal or red in color. All vehicles 
six feet or more in width shall be 
equipped with two reflectors in 
front and two in the rear so 
mounted as to show the width of 
the vehicle. Color of front reflec- 
tor shall be crystal or amber. 
Color of rear reflectors may be 
red, crystal or amber. See that 
reflectors are of approved type 
and color, properly installed, clean 
and not painted over. Green re- 
flectors are not legal. 

Direction Signals 

Approved direction signals are 
required on vehicles so constructed 
or loaded that the distance from 
the center of the steering wheel to 
that part of the body or load 
which obstructs this visibility of 
the hand signal exceeds 24 inches. 
They are required on all vehicles 
with body length of more than 14 
feet from the center of the steer- 
ing wheel to the rear of the body. 

Directional signal systems are 
approved as systems. They are 
not legal when made up of com- 
binations of several systems and 
trucks so equipped will be re- 
jected. Signal systems must be in 
good operating condition and 
parts broken or badly mutilated 
must be replaced. Sloppy wiring 
or poor installation should be 
remedied.” 

Commenting on the stipulations 


for headlights, Cross called atten- | 


approval granted 
“level” beams, without the re- 
quirement of a load allowance 
which is enforced in other states. 
The Connecticut official said that 


tion to the 


ONVENIEN 


aves you time 
IN NEW YORK 


Thousands of travelers tell us 
that they find the Lexington the 
most convenient hotel in New 
York. And so it is! The location 
saves you all unnecessary steps 
—tight in the center of every- 
thing except turmoil. 


You'll enjoy the cheerful com- 
fort of the Lexington, too. And 
remember—room rates as low 
as $3.50 a day. 


Lexington Features 


Every room with radio and bath. 
3 blocks from Grand Central. 
Near Radio City and smart 
shops. Garage in connection. 
Famous orchestras play nightly 
in the gay Silver Grill. 


HOTEL 


EXINGTON 


h STREET at LEXINGTON AVENUE, N. Y. 
Charles E. Rochester, Manager 
National Hotel Management 
Company, Inc. 

Ralph Hitz, President 
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Conn. Credits Testing 
With Traffic Toll Cut 


(Continued from Page 17) 


the matter had been given careful 
consideration and it was felt that 
the level beam is correct to assure 
maximum illumination of the road 
ahead. 

An intensive survey on the 
state’s main roads disclosed that 
the average loading of a passen- 
ger car is less than two persons, 
indicating that the back seat is 
empty in most cars. Cross feels 
that the occasional cases of glare 
caused by rear-seat loading when 
the beam is set at level for a front 
seat load are more than offset by 
the extra safety margin of a 
longer light throw for the nor- 
mally loaded car. In other words, 
the load allowance penalizes a 
majority of drivers by giving them 
less light on the road ahead. 

While granting that a road test 
for brakes is in some respects 
more satisfactory than that given 


by a machine, Cross cites a num- 
ber of reasons for favoring the 
latter method. It provides a more 
uniform test, makes it possible 
for garages owning similar equip- 
ment to compare their own tests 
with that on the state lane, and 
requires much less space. The dif- 
ficulty and danger of conducting 
road tests in crowded city streets 
was especially cited by Cross. 

Brakes of large trucks are 
tested on the road, but all other 
items of their equipment are 
handled by the regular testing de- 
vices. Large fleets of heavy duty 
trucks are tested by state in- 
spectors in the home garages of 
each fleet, so that trips to the 
lane are eliminated. 

Up to Dec. 23, the number of 
1936 highway fatalities in Con- 
necticut stood at 415, as com- 
pared with 467 for the same period 
in 1935, while the number of per- 
sons injured had declined by 
nearly 1,000. These decreases were 
registered in face of an increase 
of gasoline milage in the state, 
estimated at 10 per cent, and are 
attributed by state officials chiefly 
to the inspection program. 





Akron Finishes 
Second Best Year 


AKRON.—“The greatest year in 
the automobile sales business—- 
with the exception of 1929—in 
Akron’s history.” 

That was the way Harry Ben- 
nett, secretary of the Akron Dis- 
trict Automobile Dealers Assn. 
described 1936 this week. 

His figures for 1936 show that 
15,428 passenger cars and 1,699 
trucks, for a grand total of 17,127 
units were sold, as compared with 
1935 total of 11,644. 

In 1929, the biggest year ever, 
16,641 passenger cars were sold. 
Other years do not even approach 
the 1936 figure. The records show 
12,800 passenger cars sold in 1928 
the third highest year and only 
8,500 in 1930 the first year of the 
depression. 

Last year’s smashing success 
was climaxed by the greatest De- 
cember record ever established, 
with 1,386 passenger cars and 128 
trucks sold as contrasted with 
1,206 passenger cars in December 


| 1929. December, 1935, saw 741 pas- 
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senger cars and 99 trucks sold, 
Bennett said. 

The ADADA official said that 
dealers here are looking forward 
to continued heavy selling during 
the winter and through the spring. 


Twin Coach is Closed 


By Hercules Strike 


KENT, O.—The plant of the 
Twin Coach Co. here is idle as 
a shortage of motors furnished 
by the. strike-closed Hercules 
Motor Co. factory at Canton threw 
800 out of work. 


Closed down since Dec. 24 for 
annual inventory, the bus con- 
cern will not reopen until the 
four-week old strike at Hercules 
is settled, Paul Brehm, general 
manager said. 

Three hundred men were given 
employment during the inventory 
period and all possible orders were 
filled before the shutdown, Brehm 
said. 

All motors used to power twin- 
coaches are manufactured by the 
Canton company. 

Brehm said he hoped for some 
clearing up of the situation by 
next week. 


Announcing fOr 1937... sew ca compicte 


line of GMC trucks... 


New Cab-Over-Engine models ranging in capacity up to 12 tons and including 


. Advanced stream-styling that sets a new standard. 


the lowest priced 1% ton of this type now offered. . .New ‘-tons in both 126-inch 


and 112-inch wheelbases, the latter priced at only *395, chassis f. 0. b. Pontiac 


... Improvements and refinements throughout the entire 


line ...In every capacity range an exceptional value. 


$3953 Ane 


CHASSIS F.0.8. PONTIAC 


GENERAL MOTORS TRUCKS € TRAILERS 


GENERAL MOTORS TRUCK & COACH 
DIVISION OF 


YELLOW TRUCK & COACH MANUFACTURING COMPANY, 


PONTIAC, 


MICHIGAN 
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LOOKING FOR 


Real Profil 


| SHOULD INVESTIGATE THE 
ODGE-PLYMOUTH/ 
DEALERSHIP” 


JOEL H. CARROLL 
ayp- ELMIRA, N. Y- 


““ FIGURED that I wasn’t taking such a big chance when 

I left the insurance business to take on a Dodge- 
Plymouth dealership,” says Joel H. Carroll, owner, J. H. 
Carroll Motor Co., Elmira, N.Y. “The mere fact that I 
would be associated with an organization that produced 
outstanding products should almost guarantee my success. 


“Now, after four years, I can say I was right in every 
respect. During those four years our sales volume has 
grown far beyond our original expectations. And our profits 
have increased steadily month after month! 


“That’s why I say to anyone—no matter what business 
you may be in now—if you're looking for real profits, 


Read what this successful 
merchant has to say! 


you should by all means investigate the Dodge-Plymouth 
dealership!” 


In all parts of the country there are successful Dodge- 
Plymouth dealers whose experiences have paralleled those of 
Mr. Carroll...men who have switched from other lines of 
business to the Dodge-Plymouth Triple-Profit Dealership 
and have found steadily increasing volume and profits from 
these two fast-selling lines of passenger cars and the com- 
plete line of Dodge commercial cars and trucks. 


For complete information on how the Dodge-Plym- 
outh Triple-Profit Dealership can make money for you, 
write in confidence to A. vanDerZee, general sales man- 
ager, Dodge Division of Chrysler Corporation, Detroit, 
Michigan. 


THE TRIPLE-PROFIT 
Ee 


UD ria UH aA toe 





